Kahn  Made-to-Measure 
Vacation  Clothes 

Just  ask  your  local  Kahn  dealer  to  show  you  his  fine 
materials  for  tailoring  into  splendid  Kahn  Vacation 
Clothes  :  Golf  suits  with  extra  knickers,  white  flannel 
trousers,  Palm  Beach  vacation  outfits,  mohair  comfort 
clothes,  and  gabardine  sport  suits.  Every  garment  strictly 
tailored  to  your  measure  at  a  surprisingly  low  price. 
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"Between  the  tax-payer  who  gives  and  the  veteran  who  receives  intervenes  the  old  familiar  bucket  brigade 
-—the  silhouettes  of  Incompetence,  Jealousy,  Mismanagement,   Greed,  Waste,  Extravagance  and  Short- 
sightedness.  Of  the  golden  stream  Uncle  Sam  pours  forth,  far,  far  too  few  drops  reach  the  ultimate  bene- 
ficiary, the  disabled  man" 


Ten  Months  of  the  Veterans  Bureau 


NEARLY  three  years  have  gone 
by  since  the  fledgling  American 
Legion,  in  the  summer  of  1919, 
as  its  first  conspicuous  act  of 
public  service  took  up  the  gauge  in 
favor  of  the  wounded  and  disabled. 
Those  were  exhilarating  days!  The 
world  had  lately  turned  to  a  new  and 
happier  way  of  living,  and  we  lingered 
suspended  in  a  state  of  ecstasy  at  the 
manifold  evidences  of  this  providential 
good  fortune.  There  was  the  peace. 
Four  and  a  half  million  men,  relieved 
from  the  restraints  of  naval  and  mili- 
tary life,  tingled  with  the  impulses  of 


By  Marquis  James 

the  first  flush  of  their  new  freedom. 
Industries  teemed  and  work  and  wages 
were  for  all.  The  curtain  had  not  risen 
on  any  of  the  great  disappointments 
which  have  come  in  the  wake  of  the 
war.  We  were  credulous  then  and  re- 
fused to  believe  that  those  halcyon 
times  could  not  endure  forever. 

The  American  Legion,  with  much  en- 
thusiasm, was  swinging  into  its  stride. 
As  the  Legion  began  to  get  its  bear- 
ings one  of  the  first  of  the  prevalent 
popular  misconceptions  which  claimed 
its  interest  was  the  almost  universal 
belief  that  our  disabled  were  obtaining 


the  finest  care  and  the  most  generous 
and  helpful  consideration  that  brains 
could  devise  and  money  provide.  The 
country  believed  this  because  the  Gov- 
ernment had  explicitly  and  repeatedly 
promised  both  to  the  country  and  to  its 
fighting  men  that  the  afflicted  of  the 
war  and  their  dependents  would  be 
cared  for.  These  promises  were  of  a 
most  extravagant  character,  and  every 
artifice  of  the  propagandist's  profes- 
sion was  employed  to  give  them  tlye 
widest  possible  circulation  among  the 
troops  and  the  people  at  home.  It  was 
a  part  of  our  morale-creating,  win-the- 
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war  effort  and  it  was  done  to  the 
queen's  taste. 

So,  our  men  went  to  war  assured, 
and  the  people  at  home  shared  this 
assurance.  A  goodly  portion  of  the 
men  came  hack  better  off  physically 
than  when  they  went  away.  There  was 
affection  and  sympathy  for  the  others, 
but  no  widespread  anx- 
iety, for  the  people,  re- 
membering those  early 
promises,  believed,  of 
course,  they  were  being 
kept.  But  Legion  men, 
from  intimate  experi- 
ence, knew  differently. 
The  American  Legion 
Weekly  went  out  and  got 
the  facts  in  the  case. 
Their  publication  caused 
something  of  a  national 
sensation. 

The  Federal  program 
for  the  care  and  rehabili- 
tation of  those  who  had 
given  their  health  and 
strength  on  fields  of  fire 
was  revealed  as  a  black 
record  of  broken  prom- 
ises and  betrayal  of 
trust.  In  the  light  of 
what  had  been  accom- 
plished to  redeem  them, 
those  early  reassuring  pledges  consti- 
tuted a  brazen  fraud.  The  disabled  sol- 
dier had  received  next  to  nothing;  in 
thousands  of  instances  worse  than  noth- 
ing, because  his  hopes  had  been  raised 
so  high.  Though  millions  had  been  ap- 
propriated and  spent,  our  crippled  ex- 
service  men  were  the  victims  of  un- 
speakable incompetence,  negligence, 
mismanagement  and  lack  of  foresight. 

In  the  rehabilitation  of  a  disabled 
man  there  are  three  things  to  be  done. 


He  must  have  physical,  financial  and 
industrial  assistance.  He  must  be 
placed  in  a  hospital  and  given  treat- 
ment until  his  health  has  been  restored 
or  improved  as  far  as  lies  within  the 
power  of  medical  science.  When  physi- 
cally able  he  must  begin  his  training 
for  re-entry  into  self-supporting  life. 


THE  nation's  overdue  obligation  to  the  dis- 
abled is  still  only  partly  paid  while  vain- 
glorious press-agenting  of  the  Government's 
effort  bolsters  the  boast  of  millions  spent  and 
hides  the  truth  of  millions  wasted.  This  is  the 
first  of  a  series  of  articles  telling  how  good  and 
how  bad  the  United  States  Veterans  Bureau  is 
today.  It  tells  of  the  long  fight  to  bring  the 
Bureau  into  being  and  outlines  some  of  the  causes 
which  have  so  far  defeated  the  hopes  entertained 
for  the  Bureau  at  its  birth.  Succeeding  articles 
will  complete  the  inspection  of  the  Bureau  as  it 
is  now,  after  ten  months  of  operation. 


Usually  this  means  the  selection  and 
mastery  of  a  new  calling  which  will  be 
possible  under  the  handicap  of  infirm- 
ity. During  all  this  time,  and  until  he 
is  vocationally  rehabilitated  he  must 
receive  financial  aid  to  compensate  for 
loss  or  diminution  of  earning  power. 
In  case  of  permanent  disability,  affect- 
ing earning  power  through  life,  this 
financial  aid,  or  compensation,  must  be 
perpetual. 

Such  are  the  recognized  obligations 


the  Government  owes  the  disabled  vet- 
eran. It  is  a  three-part  problem,  not 
three  separate  problems,  as  one  might 
have  imagined  from  the  Government's 
method  of  handling  the  situation  at 
that  time.  The  Government  had  set  up 
or  delegated  to  three  separate  and  dis- 
tinct Federal  agencies  the  matters  of 
physical  care,  industrial 
training  and  financial 
assistance.  These  agen- 
cies, each  independent  of 
the  other  two,  each  jeal- 
ous of  its  own  preroga- 
tives, and  each  incompe- 
tent in  ways  of  its  own, 
juggled  and  jostled  the 
poor  soldier  from  one  to 
another. 

Medical  care  was  in 
the  hands  of  the  United 
States  Public  Health 
Service.  Utterly  unpre- 
pared, without  adequate 
hospitals,  facilities  or 
personnel,  and  no  clear 
way  by  which  to  get 
them,  it  failed  deplora- 
bly, and  out  of  this  fail- 
ure grew  up  the  vicious 
contract  hospital  sys- 
tem, the  practice  of 
farming  out  these  pre- 
cious wards  of  the  Government  to  pri- 
vate, municipal,  county  and  state  hos- 
pitals and  institutions. 

The  industrial  end  of  the  question 
fell  to  the  Federal  Board  for  Vocational 
Education  which  was  created  for  the 
purpose  at  the  beginning  of  the  war 
and  which  had  months  to  prepare  for 
its  task  before  any  of  the  wounded  came 
home.  Millions  were  appropriated  for 
the  use  of  the  Board.  It  was  this  Fed- 
{Continued  on  page  19) 


Ninette  of  La  Vie 
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UTT  THAT'S  the  idea  of  the  light? 

Crap  game?"  gruffly  de- 
manded the  suddenly  ar- 
rived battery  commander. 
"Boche  aviator'll  fade  you  men  with  a 
ton  of  T.  N.  T." 

For  a  moment  a  silence,  palpably 
guilty,  filled  the  gun  emplacement; 
then  a  scrambling  to  feet.  The  rays 
of  a  lamp  intended  to  illuminate  the 
fusing  of  shells  and  other  warlike  prep- 
arations glinted  on  white  paper. 

"Ha!"  triumphantly  exclaimed  the 
captain.  "Not  craps!  Vie  Parisienne! 
Douse  that  glim  and  just  let  me  have 
that  Vie  to  be  good  and  sure  you  don't 
light  up  and  read  it  again."  The  cap- 
tain strode  off  to  his  dugout,  antici- 
patively  thumbing  the  pages  of  the  al- 
luring magazine. 

Zeke  Lewis,  No.  1  of  the  third  sec- 
tion, rumpled  his  yellow  hair.  He 
swore  mildly  but  with  a  surprising 
depth  of  feeling,  for  it  seemed  that  he 
was  fated  never  to  gaze  his  fill  upon 
the  entrancing  features  of  that  pic- 
tured maiden  whom  her  artist  captioned 
"Ninette."  Something  was  bound  to 
happen  to  each  and  every  issue  in  which 
she  appeared.     Once — in  training  at 


By  Fairfax  Downey 

Valdahon — it  was  a  gust  of  wind  that 
had  snatched  away  the  current  Vie,  and 
another  time  it  was  mule.  In  front  of 
Sommedieu  a  gas.  attack  had  interrupted 
Zeke's  devotions.  On  other  occasions, 
thefts,  fights,  and  fragments  of  H.  E. 
had  interposed.  C'est  la  guerre.  But 
when  a  fellow  had  idealized  a  Blessed 
Damozel  for  himself  and  right  out  of 
the  pages  of  La  Vie  Parisienne  at  that, 
it  was  hard. 

"Tough  luck,  Zeke,"  grinned  the  gun- 
ner, echoing  the  thoughts  of  Cannoneer 
Lewis.  "That  was  a  whizz  of  a  picture 
of  Ninette  on  th'  cover  this  week.  Least 
as  far's  her  face  went.  Can't  say  about 
her  figger,  'cause  that  artist  never 
draws  it.  But  you  only  get  a  chance 
for  one  little  slant." 

"Naw,  the  Corp  ain't  kiddin',"  broke 
in  the  voice  of  No.  6,  who  was  engaged 
in  an  elaborate  explanation  to  No.  7,  a 
recent  replacement.  "Zeke's  dead  gone 
on  the  pitcher  of  a  dizzy  blonde. 
Ev'ry  week  we  git  holt  o'  one  o'  them 
Vee  Paresiums,  he  goes  scoutin'  through 
it  t'  find  th'  same  dame.  He  sez  she's 
some  reg'ler  artist's  model  an'  he  kin 
recognize  her  in  any  pose  or  clothes,  o' 
which  she's  alius  got  a  lot  o'  both  on. 


Me  now,  if  I  wuz  t'  pick  me  one,  me  fur 
that  baby  doll  in  th'  fur  piece  an'  th' 
red  slippers  on  th'  sixt  page." 

Concurring  heartily  in  this  motion, 
the  merry  men  of  the  third  section 
turned  upon  Zeke  Lewis  to  give  him 
more  of  that  which  is  known  as  "the 
Razz."  But  that  serious  young  man, 
descending  disconsolately  into  the  dug- 
out fixed  them  with  a  accusing  stare 
and  remarked  sadly: 

"Durn  yuh,  you  only  lemme  look 
once." 

FOR  young  Zeke  Lewis,  knight-like 
and  imaginative,  was  in  earnest. 
When  he  had  ridden  away  to  war  upon 
a  rattling  gun  limber,  he  had  left  no  girl 
behind  him,  in  spite  of  the  aspirations 
of  several  home  town  candidates  for 
that  honor.  Now  he  had  a  girl  ahead 
of  him,  and  such  a  girl  as  she  must  be 
from  those  light,  deft  drawings  of  her! 
Some  day  it  might  be  given  to  her  to 
know  that  she  had  inspired  the  pen  of 
a  French  artist  no  whit  more  than  the 
heart  of  a  lonesome  American  artillery- 
man. 

What  said  the  scoffers  of  the  third 
section?   Ninotte  was  modest.   Yes,  she 
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was  that,  and  to  Zeke  Lewis, her  modesty 
was  one  of  the  chief  charms  of  his  pic- 
tured lady.  Invariably  she  was  posed 
in  the  classic  robes  of  Embattled 
France,  in  a  crinoline  or  in  one  of  the 
quaint  costumes  of  the  Lost  Provinces. 
Zeke  loved  her  for  it.  It  set  her  apart 
from  the  bold  hussies  who  capered 
shamelessly,  deshabille,  neglige  and 
decollete  through  the  rest  of  the  pages 
of  La  Vie  Parisienne. 

Ninette  was  the  sort  of  girl  a  man 
could  look  up  to.  She  kept  those  artists 
in  their  place.  Zeke  cherished  the  se- 
cret hope  of  some  day  seeing  that  lovely 
face  in  the  flesh.  But  a  war  which  had 
made  a  beginning  of  introducing  him 
to  Ninette  and  romance  seemed  deter- 
mined to  stand  in  the  way  of  his  seeing 
it  through. 

There  had  been  a  time  when  hopes 
ran  high  and  realization  lost  its  dim- 
ness. The  outfit  entrained,  not  know- 
ing where  it  was  going  but  on  its  way, 
was  switched  close  to  the  looming  black- 


ness of  a  great  city  with  its  twinkling, 
guarded  lights.  Zeke  and  the  other 
thirty-nine  of  the  Hommes  40  crowded 
to  the  doors. 

"Paris!"  the  acclaim  leaped  from  car 
to  car,  as  warriors  might  hail  Valhalla. 
Even  all  of  the  Chevaux  8  snorted  with 
excitement,  as  if  they  sniffed  tempting 
mangers  of  wild  oats. 

But  Zeke  Lewis,  his  heart  pounding, 
was  silent.  He  only  whispered  softly 
to  himself,  "Ninette!"  and  in  his  bosom 
love  and  duty  fought  their  time-honored 
conflict.  After  ten  fast  rounds,  the  lat- 
ter got  the  decision  from  a  watchful  top 
sergeant  who  acted  as  referee. 

SO  Zeke  and  the  rest  of  the  artillery 
regiment  traveled  on  to  the  front  to 
meet  that  other  fellow  who  wanted  to 
get  to  Paris  and  couldn't — the  Kaiser. 
They  traveled  on  to  nights  of  broken 
slumber,  little  suited  to  vain  visionings 
of  dream  girls,  to  the  clang  of  the  bar- 
rage bells,  the  breathless  scurry  for  the 


gun  pits,  the  husky  "Set"— "Ready"— 
"Fire!"  the  jerk  on  the  lanyard,  the 
roar  and  flash  of  the  75  as  its  shell 
screamed  on  with  its  mates  to  build  up 
in  front  of  the  infantry  its  barrier  of 
rending  steel.  Zeke  Lewis,  ejecting  the 
smoking  shell  cases  and  spinning  the 
range  disk  fired  again  and  again  with 
the  viciousness  of  one  who  sates  a  per- 
sonal grudge. 

And  once  a  week,  regular  as  the  mail 
— sometimes  a  whole  lot  more  regular 
— came  the  cheer  of  La  Vie  Parisienne 
and  Ninette.  It  was,  thought  Zeke,  like 
getting  a  picture  of  your  girl  each 
week,  but  a  picture  in  a  new  and  charm- 
ing pose,  with  beautiful,  varying  cos- 
tumes. 

So  war  and  other  matters  moved  on 
apace.  Cannoneer  Lewis  saw  his  duty 
and  his  Vie  Parisienne  and  followed 
both  faithfully.  But  into  Zeke's  Gar- 
den of  Eden  crept  a  serpent  in  the  per- 
son of  that  artist  fellow  who  hitherto 
(Continued  on  page  14) 
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Rattling  the  Bones 
of  a  Skeleton  Army 


By  Ben  Gunn 


(ICTURE  an  army  of  the  same 
'size  as  the  A.  E.  F.— 2,000,000 
strong — and  as  complete  in  all 
arms  and  special  corps  as  the 
famous  force  that  General  Pershing 
commanded  in  France  four  years 
ago.  Picture  that  army  called  to  the 
colors  to  repel  the  attack  of  a  hostile 
force.  Picture  it  in  a  carefully-chosen 
national  position  with  the  Regulars  and 
the  National  Guard  on  the  first  line  and 
the  hosts  of  an  Organized  Reserve 
forming  at  their  mobilization  points  in 
the  rear  of  the  zone  of  operations. 

Or,  if  you  seek  an  idea  of  the  propor- 
tionate strength  of  this  army's  organi- 
zation, picture  it  when  the  Organized 
Reserve  has  taken  the  field  and  has 
come  up  with  the  other  two  elements. 
Then  you  would  see  a  front  line  of  de- 
fense in  which  for  every  unit  of  Regu- 


lars there  would  be  two  of  the  National 
Guard  and  three  of  the  Organized  Re- 
serves. For  five-sixths  of  these  troops 
holding  the  national  position  would  not 
be  professional  soldiers — they  would 
constitute  that  non-militaristic  and 
economical  and  otherwise  in  all  ways 
highly  desirable  force  you  always  keep 
hearing  about  as  a  "Citizens'  Army." 

Such  an  army  was  called  for  and 
duly  approved  by  legislation  as  the  fu- 
ture defense  force  of  the  United  States 
by  an  Act  passed  in  June,  1D20.  The 
plans  for  it  were  carefully  prepared  in 
detail  by  experienced  military  experts 
in  the  year  and  a  half  following  the 
termination  of  the  World  War;  and  at 
the  time  that  they  were  accepted  they 
appeared  to  meet  with  approval  every- 
where. For  that  was  at  a  time,  as  you 
may  dimly  recall,  when  "preparedness" 


CORPS  AREA  BOUNDARY 
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The  corps  and  division  areas  are  here  plain  enough  in  this  map  outlining  the 
disposition  of  the  national  defense  forces  provided  for  under  the  Act  of  June, 
1920,  but  where  are  the  trained  soldiers  coming  from?    The  identity  of  the 
old  National  Army  divisions,  it  will  be  noted,  has  been  retained 


was  yet  a  word  that  stood  for  something 
meaningful — the  experiences  we  had  so 
recently  suffered  from  lack  of  prepared- 
ness were  yet  fresh  in  every  citizen's 
memory.  In  the  dim  and  dusty  past 
that  was — two  years  ago! 

"Man  is  a  creature  that  lives  not 
upon  bread  alone,"  says  Robert  Louis 
Stevenson,  "but  principally  by  catch- 
words." Today  we  delight  in  a  new 
catchword  which  has  almost  supplanted 
"preparedness,"  and  its  name  is 
"economy." 

Thus  it  has  come  about — because 
memories  are  so  short — that  the  same 
plans  for  our  national  defense  that  were 
so  popular  two  years  ago,  now  suffer 
not  only  from  the  neglect  of  general 
apathy,  but  even  from  active  hostility  in 
Washington;  and  that  their  development 
is  being  sadly  hampered  because  the 
same  legislative  assemblies  under  the 
white  dome  of  the  Capitol  which  once 
so  heartily  approved  the  Defense  Act 
now  withhold  the  cash  necessary  to  get 
real  results.  A  solicitude,  real  or 
feigned,  for  cutting  down  military  ex- 
penses has  become  Washington's  ob- 
session lately. 

First,  the  Budget  Bureau  takes  all 
the  items  in  the  proposals  made  by  the 
Army  for  the  fiscal  year  of  1923  and 
slices  them  heartlessly.  The  House  of 
Representatives  then  takes  the  Budget 
figures  and  pares  them  even  lower.  The 
Senate  usually  is  of  a  more  generous 
temper  and  strives  to  raise  the  House 
estimates.  Perhaps  Senators  have 
longer  memories  than  Congressmen? 
Or  is  it  merely  that  the  Senate  opposes 
the  House  on  general  principles?  As  the 
next  step,  compromises  must  ensue  to 
agree  upon  some  middle  ground;  then 
after  weeks  of  hot  debate  and  many  con- 
ferences of  committees  from  the  House 
and  from  the  Senate,  the  final  amount  of 
funds  to  be  granted  is  settled  by  arbi- 
tration. 

That,  in  brief,  is  what  is  happening 
today  in  Washington  to  the  well-laid 
plans  of  our  army  experts  on  national 
defense.  As  matters  stand  at  this  writ- 
ing, the  House  and  the  Senate  are  en- 
(Continned  on  page  17) 
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July  1st,  Membership  Day — Get  Your  Member 


ve  5,000  Veterans 
i  by  Time  Cam- 
s  Ended 


RALPH 
WALDO 
EMER- 
SON said 
that  the  man  who 
makes  a  better 
mouse  trap  than 
has  ever  been  made 
before  will  bring 
the  world  to  his 
doorstep.  Maybe 
so.  People  may 
come  to  admire  it. 
But  supposing  he 
wants  to  sell  it — 
then  he'll  find  that 
in  the  face  of  com- 
petition he  must 
get  out  and  tell 
folks  exactly  how 
good  his  mouse 
trap  is.  If  he 
doesn't  some  other 
fellow  with  a 
mouse  trap  to  sell 
will  do  it.  And  the 
fellow  who  leaves 
his    doorstep  and 

tells  folks  gets  the  business  every  time. 

That's  the  way  conditions  are  today. 
It  is  an  age  of  salesmanship.  Pick  up 
a  metropolitan  newspaper  and  you'll 
find  nearly  as  many  business  positions 
offered  under  "S,"  for  salesman,  as  all 
the  others  put  together.  There's  al- 
ways an  "exceptional  opportunity  open 
for  men  who  can  produce  immediate  re- 
sults" in  the  way  of  selling  goods. 

Perhaps  you  want  to  know  what  all 
this  has  got  to  do  with  the  Legion? 
Just  this — if  you've  got  something 
worth  selling  in  this  age  of  salesman- 
ship you've  got  to  go  out  and  sell  it  in 
order  to  meet  competition.  No  Ameri- 
can Legion  member  doubts  for  a  mo- 
ment the  worth  of  his  membership.  But 
is  The  American  Legion  the  only  good 


The  big  sales  are  helped  by  advertising.  A  membership  campaign  is  news  and 
publicity  is  legitimate  free  advertising.    A  good  window  display  is  also  good 

legitimate  advertising 

Off  the  Doorsteps 
and  at  'Em! 

By  Franklin  Stetson  Clark 


organization  in  the  world  that  wants 
members?  Is  it  the  only  organization 
in  the  world  which  asks  for  members? 
Most  decidedly  not! 

Let's  face  the  facts.  We  want  every 
eligible  ex-service  man  for  a  Legion 
member.  This  is  no  exclusive  inner- 
circle  organization,  and  what's  more 
we're  proud  that  it  isn't.  The  way 
we're  going  to  get  them  is  by  going 
after  them.    Off  the  doorsteps! 

Two  years  ago  a  certain  post  in  Ohio 
had  one  hundred  and  fifty  members 
when  the  last  call  for  eligibility  was 
sounded.  The  commander  had  re- 
minded the  post  on  several  occasions  of 
the  necessity  of  paying  up  dues,  the 
desirability  of  getting  new  members 
and  so  on.   He  had  done  it  rather  force- 


fully, too.  So  had 
other  members  of 
the  post.  Some  of 
them  were  good 
speakers  and  they 
had  got  up  at  Le- 
gion meetings  and 
handed  it  to  the 
members  straight 
from  the  shoulder. 
But,  as  already 
stated,  when  the 
last  call  on  eligibil- 
ity was  sounded 
the  post  had  only 
one  hundred  and 
fifty  members, 
which  was  a 
mighty  poor  show- 
ing considering  the 
size  of  the  com- 
munity and  the 
number  of  eligibles 
outside  the  Legion. 

What    did  the 
post  do?   Decide  to 
hand  it  to  them  a 
little  hotter?  Or 
go  to  the  other  extreme  and  repeat  that 
familiar  exclamation,  "Oh,  well,  what's 
the  use!" 

The  post  did  neither,  as  a  matter  of 
fact.  It  decided  to  junk  the  generali- 
ties and  go  at  the  matter  of  getting 
new  members  just  as  though  it  were  a 
business  proposition. 

The  post  started  out  by  organizing  a 
sales  force.  Sounds  horribly  commer- 
cial, doesn't  it?  Maybe  they  didn't  call 
it  that,  but  that's  what  it  amounted  to. 
We'll  call  it  a  sales  force  and  take  the 
consequences.  It  sold  the  goods.  This 
Legion  membership  sales  force  boosted 
the  post's  membership  from  one  hun- 
dred and  fifty  to  twelve  hundred. 

Perhaps  it  was  commercial;  perhaps 
(Continued  on  page  24) 
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Keeping  Step 
With  the  Legion 

and  the  Auxiliary 


Bringing  in  the  Members 

'"I^HERE'S  a  grapevine  doing  pretty 
A  fair  telegraphic  service  somewhere 
in  this  Legion.  At  any  rate,  we'd  hard- 
ly got  started  writing  the  announce- 
ment of  Membership  Day  last  week 
when  a  post  commander  from  over  in 
Jersey  called  us  up  and  wanted  to  know 
all  about  it.  We  weren't  thoroughly 
expert  on  the  subject  ourself  at  the 
time,  but  we  judged  that  if  July  1st  is 
going  to  be  such  a  hit  that  posts  are 
preparing  for  the  Membership  Drive 
before  they're  supposed  to  know  about 
it,  we'd  better  get  busy  and  expertize 
ourself.  Nobody  else  being  available 
as  a  teacher  we  went  in  to  see  our  old 
friend  the  Circulation  Manager.  He 
knows  about  'most  everything  of  the 
kind.    Here's  what  he  told  us: 

You  goofs  in  the  editorial  department 
have  got  to  keep  on  along  this  line  right 
up  to  July  the  oncet.  The  News  Service  is 
going  to  disseminate  (we  passed  him  a 
nickel  for  that  word)  further  information 
throug'  other  Legion  publications  and 
through  practically  every  newspaper  in 
America  to  tie  up  with  local  publicity  by 
the  posts.  Probably  by  the  time  you  in- 
form them,  every  department  commander 
and  post  commander  in  the  country,  every 
department  adjutant  and  all  the  national 
vice-commanders  and  executive  committee- 
men will  have  got  special  particular  letters 
about  it  from  National  Commander  Mac- 
Nider.  Tell  every  post  commander's  post 
about  that,  will  you?  Then,  I'm  going  to 
write  every  post  myself.  (We  snickered, 
but  he  kept  on.)  Then  again,  we're  going 
to  suggest  a  statement  for  post  command- 
ers to  give  out  to  local  papers. 

And  that  ain't  (he  really  said  "isn't") 
all.  Every  post  will  get  a  slide  to  show 
at  the  local  picture  shows.  That  will  ad- 
vertise July  1st  if  anything  will.  Each 
post  will  get  a  sample  poster,  from  which 
duplicates  can  be  made  for  windows,  au- 
tomobile windshields  and  the  like.  Each 
post  will  be  urged  to  ask  local  clergymen 
to  preach  about  the  Legion  on  Sunday, 
June  25th.  Each  post  will  be  asked  to  get 
the  co-operation  of  Boy  Scouts,  Chambers 
of  Commerce,  Rotary  and  Kiwanis  Clubs, 
Elks,  Masons,  Knights  of  Columbus,  and 
other  orders  in  putting  over  the  day.  A 
direct  letter  will  be  sent  to  Auxiliary  de- 
partments and  units  asking  for  their  aid, 
and  telling  them  what  to  do  and  when  to 
do  it.  The  Speakers'  Bureau  will  furnish 
Legion  speakers  with  all  the  hot  dope. 
Each  post  will  get  a  copy  for  advertise- 
ments, the  ads  to  be  of  the  kind  local 
papers  can  be  asked  to  run  free,  and  yet 
the  kind  a  post  could  afford  to  pay  for. 

And  there's  more  yet:  Posts  will  be 
asked  to  put  up  booths  where  men  can  en- 
roll. They'll  be  asked  to  bring  the  Legion 
right  down  into  the  streets,  and  do  an 
over-the-counter  business.  And  we're  going 


to  put  a  copy  of  the  Weekly  in  every  pub- 
lic library  for  the  occasion. 

We  left  the  C.  M.,  and  went  back  to 
our  desk.  There  we  found  copy  for  a 
story  you'll  find  elsewhere  in  this  issue. 
It  tells  how  to  sell  Legionism  to  non- 
Legionnaires.   You'll  find  it  all  right. 


Legion  Calendar 

Membership  Day 

July  2d  must  dawn  with  a  Legion 
twenty-five  percent  bigger  than  on 
June  30th. 

July  4th 

If  the  post  doesn't  handle  the  cele- 
bration entirely,  it  can  help  out. 

Essay  Contest 

Every  schoolboy  and  schoolgirl  in 
your  town  should  know  about  it  by 
now.    See  page  16. 

Trip  to  France 

Has  been  postponed  until  August  5th 
from  July  25th.  Write  to  Tour 
Editor,  The  American  Legion  Weekly, 
627  West  43d  Street,  New  York  City, 
if  you  are  interested.    See  page  14. 

Summer  Activities 

Anything  the  Legion  does  is  good 
sport.  This  is  the  dawn  of  the  actual 
summer.  It  is  the  season  for  good 
sport. 

Disabled 

A  letter  from  home — something  you 
can  supply  a  disabled  veteran  who  is 
being  treated  at  a  distant  hospital. 


The  Essay  Contest 


Dear  Sir:  Please  send  me  information 
about  the  essay  that  is  to  be  written.  I 
want  to  know  the  full  details  of  essay,  as  to 
when  it  shall  be  written,  etc.  I  also  want 
some  information  about  American  Legion 
and  what  are  its  principles  and  purpose. 
Yours  truly,  W          W  ,  ,  Miss. 

THERE  is  nothing  highly  confiden- 
tial about  this  message,  except 
that  the  signer  gives  such  eager  evi- 
dence of  his  entry  into  The  American 
Legion  National  Essay  Contest  that  it 
might  be  prejudicial  to  his  interests,  as 
the  lawyers  say,  to  spread  forth  his 
name  in  cold  type.  Anyway,  he  exists, 
and  he  lives  in  Mississippi,  and  his 


initials  are  really  those  of  a  former 
President. 

His  letter  has  already  been  answered 
by  the  National  Americanism  Commis- 
sion at  National  Headquarters,  and  for 
the  sake  of  others  who  seek  the  same 
information,  the  data  on  the  contest  is 
repeated  on  page  16. 

You  will  notice  that  there  is  still 
much  for  the  posts  to  do.  For  one 
thing,  every  aspiring  young  essayist 
will  want  to  get  all  the  information 
possible  about  the  Legion,  and  he  or 
she  is  going  to  pester  the  life  out  of 
every  individual  Legion  member  until 
he  or  she  gets  it.  Get  ready,  you  men, 
for  the  cross-examination  of  your  lives. 

The  Big  Sister 

WHEN  the  cry  of  "No  bachelor 
posts  in  the  Legion"  was  started, 
that  ideal  was  pretty  well  over  the  hori- 
zon. It  was  a  long  way  to  Tipperary, 
but  the  Auxiliary's  heart  was,  and  still 
is,  right  there.  Also,  the  goal  is  con- 
siderably nearer. 

As  this  was  written,  the  Auxiliary 
had  completed  the  organization  of  4,951 
units,  which  means  that  by  the  time 
this  is  read,  the  5,000  figure  will  have 
been  safely  passed.  There  are  11,000- 
odd  Legion  posts,  so  that  the  propor- 
tion of  units  to  posts  is  not  quite  one 
to  two — in  other  words,  practically  one 
out  of  every  two  posts  has  a  unit. 

On  November  18,  1921,  there  were 
3,664  units.  The  leading  States  were 
Iowa,  with  302  units;  New  York,  with 
241  and  Minnesota,  with  237.  On  May 
6,  1922,  Iowa  was  still  leading,  with 
426  units,  and  New  York  and  Minne- 
sota were  still  second  and  third  with 
314  and  308  units  respectively.  Five 
other  States  boasted  more  than  200 
units  each,  as  follows:  Illinois,  291; 
Pennyslvania,  255;  Kansas,  236;  Ohio, 
228,  and  Massachusetts,  208. 

Some  imposing  figures  have  been  re- 
corded in  the  organization  of  new  units. 
The  week  ending  March  4,  1922,  saw  91 
units  organized,  and  a  high  average 
has  been  maintained  since  then. 

One  reason  for  this  activity  is  the 
fact  that  Auxiliary  National  Headquar- 
ters plans  to  present  a  special  Award 
of  Honor  to  every  unit  which,  on  or 
before  July  4th,  has  a  paid-up  mem- 
bership equivalent  to  or  larger  than  its 
1921  membership.  The  Award  of  Honor 
will  consist  of  the  Preamble  of  the 
Auxiliary's  Constitution  (practically 
identical  to  the  Preamble  of  the  Le- 
gion's Constitution),  engraved  on 
parchment,  countersigned  by  the  de- 
partment president  and  attested  by  the 
national  and  department  secretaries. 
Up  to  May  22d  some  300  Awards  of 
Honor  had  been  issued. 

(Continued  on  page  26) 
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A  Tip  from  the  Ladies 


By  Waller  en 


THE  LANES'  SEEM  BETTER  ABLE. 
TO  CONCENTRATE  ON  FbST  BUSINESS 
vflH&M  THEV  fyllNt  "THEIR  KNITTING, 
ETCo   AUoNt  THEM  — 


-  MEETINGS  CALLED  to  ORDER !! 

T 


—  Vy/OULDNT  IT  T3E  A  GOCD  IDEA  FOR.  US  TO  Do  THE.  SAME. 

(bring,  -TbdR.  work  With  You  ) 

THEN  THE- 
BiRp  WHO 
CLAIMS 

press  lkze.  of 
business 
Wouldnt  Have 
anv  excuse 
For  not 

ATTENDING 
MEETIN6S  — 


Little  odd  vio&s  Af*xiND  the.  House  woNr 

SEEM  SO  TEDIOUS  AT  A  Pfc&T  MEETING 


\F  you've  Got  any  ouTSioe,  >Jobs  or.  overtime  work 
Brvnc  them  10  the.  post  mejeting  and  Co  them  . 


Follow  this  tip  mo  Your.  Post  meetings  will  resemble,  class  nigut  at  a  school  oe  applied  arts  amt>  crafts 
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EDITORIAL 


Taking  an  Inventory 

THE  American  Legion  is  the  godfather  of  the  Veterans 
Bureau.  Ten  months  ago  it  gave  its  good  will  as  Congress 
endowed  the  Bureau  with  full  authority  and  the  means  to 
give  every  disabled  ex-service  man  the  benefits  he  deserved, 
to  install  order  and  justice  where  confusion  and  injustice  had 
prevailed. 

'  For  ten  months  the  Legion  has  followed  a  hands-off  policy. 
It  has  been  standing  by,  offering  constructive  suggestions 
quietly  from  time  to  time,  but  it  has  preserved  its  policy  of 
non-interference  on  broader  questions  of  Bureau  administration 
and  procedure.  It  has  refrained  from  broad  scale  criticism. 
The  Legion  has  preferred  to  let  the  Bureau  alone  to  sink  or 
swim  on  its  own  merit,  to  work  out  its  own  salvction,  to  dis- 
cover its  own  mistakes  and  rectify  them — because  the  Legion 
knew  there  would  be  an  accounting.  Even  in  the  face  of 
developments  which  aroused  serious  distrust  the  Legion  kept 
silent  because  it  believed  that  so  fragile  was  the  whole  ma- 
chinery of  the  Bureau  in  the  early  period  of  the  reorganization 
that  severe  condemnation,  just  and  deserved  though  it  might 
have  been,  would  have  caused  further  collapse. 

The  time  has  come,  however,  for  an  inventory,  a  taking  of 
accounts,  a  reckoning  of  results.  The  Bureau  is  now  full- 
grown.  It  may  fairly  be  'judged  upon  its  merits.  Elsewhere 
in  this  issue  is  presented  the  first  article  of  a  series  dealing 
with  the  Bureau's  achievements  and  its  failures.  Conceding 
the  immensity  of  the  task  which  faced  Director  Forbes  when 
he  took  charge  of  the  huge  organization  ten  months  ago,  this 
series  of  articles  will  emphasize  particularly  the  causes  of  and 
the  responsibility  for,  those  failures  which  make  the  recital 
of  what  the  Government  has  done  for  the  disabled  still  a 
record  of  discredit. 

The  Circle  of  Unpreparedness 

IT  IS  already  apparent  that  the  great  struggle  which  has 
been  waged  in  Congress  over  the  adoption  of  new  national 
defense  policies,  and  particularly  for  the  determination  of  the 
strength  of  the  Army  and  the  Navy,  has  resulted  in  a  scries  of 
compromises.  The  adoption  of  this  year's  Army  and  Navy 
appropriation  laws  will  not  settle  the  issues  which  have  been  in 
dispute.  History  has  repeated  itself.  General  Harbord  diag- 
nosed our  national  failing  correctly  when  he  told  Congress: 

In  the  matter  of  national  defense  and  preparedness  for  emergency, 
our  country  has  always  traveled  in  a  vicious  circle.  Our  unprepared- 
ness at  the  outbreak  of  a  war  entails  tremendous  expense,  amounting 
in  the  World  War,  for  example,  to  approximately  S24,000,000,000. 
After  a  war  the  size  of  our  debt  incurred  through  our  unpreparedness 
brings  a  demand  for  economy  and  we  continue  unprepared.  Thus,  un- 
preparedness brings  the  debt  and  the  debt  continues  unpreparedness. 

In  the  recent  hearings  before  Congress  on  military  and 
naval  affairs,  The  American  Legion  has  appeared  in  the  role  of 
expert  witness.  The  National  Commander  and  the  members 
of  the  Military  Affairs  Committee  have  told  Congress  the 
truths  they  learned  in  the  school  of  a  great  war.  From  now 
on,  The  American  Legion  must  strive  to  create  among  citizens 
who  know  nothing  of  actual  war  a  sentiment  for  a  sound  and 
continuous  defense  policy.  The  keynote  of  that  policy  is  not 
militarism,  but  common  business  sense. 

True  to  Tradition 

FOR  more  than  two  years  the  Adjusted  Compensation  Bill 
has  been  exposed  to  the  most  violent  criticism,  the  bit- 
terest attacks  its  enemies  could  bring  to  bear  against  it.  The 
fact  that  the  bill  has  survived,  has  outridden  the  storms  of 
hostility,  is  in  itself  proof  not  only  that  the  measure  is  just  and 
practicable  but  also  that  it  rings  true  to  American  traditions. 

We  have  shown  repeatedly  in  these  columns  that  the  bene- 
fits proposed  for  World  War  veterans  under  the  Adjusted 
Compensation  Bill  are  no  greater  proportionately  than  those 
conferred  upon  the  veterans  of  every  other  American  war. 


The  heroes  of  the  Revolutionary  War  were  the  first  to  be  rec- 
ompensed for  their  sacrifices.  These  words  of  George  Wash- 
ington are  as  true  today  as  they  were  when  they  were  written, 
at  Valley  Forge  on  April  21, 1778: 

Men  may  speculate  as  they  will;  they  may  talk  of  patriotism; 
they  may  draw  a  few  examples  from  ancient  history,  of  great  achieve- 
ments performed  by  its  influence;  but  whoever  builds  upon  them,  as  a 
sufficient  basis  for  conducting  a  long  and  bloody  war,  will  find  them- 
selves deceived  in  the  end.  We  must  take  the  passions  of  men  as 
nature  has  given  them,  and  those  principles  as  a  guide  which  are  gener- 
ally the  rule  of  action. 

I  do  not  mean  to  exclude  altogether  the  idea  of  patriotism.  I  know 
it  exists,  and  I  know  it  has  done  much  in  the  present  contest.  But  I 
will  venture  to  assert  that  a  great  and  lasting  war  can  never  be  sup- 
ported on  this  principle  alone.  It  must  be  aided  by  a  prospect  of  in- 
terest, or  some  reward.  For  a  time  it  may,  of  itself,  push  men  to 
action,  to  bear  much;  but  it  will  not  endure  unassisted  by  interest. 

Recognition  of  the  truth  expounded  by  Washington  has 
preserved  the  Adjusted  Compensation  Bill.  Patriotism  blazes 
today  as  strongly  as  at  Valley  Forge,  and  it  alwayswill.  But 
God  grant  that  the  doctrine  of  Washington  may  never  be  over- 
thrown by  the  doctrine  of  greed  which  would  deprive  under- 
paid soldiers  of  redress  and  justice  when  war  has  ended. 

A  By-Product 

TRAVEL  broadens  a  man.  Also,  it's  a  small  world.  Neither 
of  these  is  an  original  sentiment.  But  travel  likewise 
broadens  a  man's  acquaintance,  and  the  world  hasn't  grown 
any  larger  since  the  war. 

See  how  it  works  out.  Your  outfit  came  originally  from 
Homeville.  It  ran  into  a  few  tons  of  H.  E.  south  of  the  Ourcq 
and  was  replaced  out  of  a  unit  that  originated  in  a  town  a 
thousand  miles  from  Homeville.  More  American  geography 
was  thrown  into  it  after  a  gruelling  October  in  the  Argonne. 
And  by  the  time  the  whistle  blew  on  November  11th  a  repre- 
sentative of  almost  every  one  of  the  forty-eight  States  was 
wearing  a  B  Company  button  in  his  blouse  collar.  B  Com- 
pany had  become  an  entire  America  in  miniature. 

If,  since  you  got  back,  you've  gone  three  or  three  thousand 
miles  from  your  own  fireside,  you've  bumped  into  some  old 
buddy  you  never  knew  before  1917.  It  makes  no  difference 
whether  you  start  from  Boston  and  travel  only  to  South  Boston 
or  clear  to  San  Diego,  you're  as  likelv  to  find  him  in  one  place 
as  the  other. 

They  say  the  A.E.F.  didn't  learn  much  aDOut  Europe  while 
it  was  over._  It  didn't  have  time.  But  it  learned  a  lot  more 
about  America  than  it  had  ever  known  before.  And  it  learned 
to  know  a  lot  more  Americans. 

Le  gionnaire  or  Legionary? 

"TV/fONTANA  (U-      LeSionary  Flies  i-SOO  Miles  to  Kansas 
City  Convention  Carrying  Bobcat  as  a  Gift  for  Marshal 

Foch." 

Thus  the  Sporting  and  Dramatic  Review  of  far-away  Auck- 
land, New  Zealand.  It  sounds  odd,  not  so  much  because  it 
says  "Montana  (U.  S.)"  as  because  it  says  "Legionary."  Yet 
the  word  has  an  honored  place  in  the  dictionary  (which  "Legion- 
naire" has  not  as  yet)  and  is  pure  English,  or  as  nearly  pure 
English  as  a  word  can  be  that  has  been  taken  over  bodily  from 
the  Latin  (and  "Legionnaire"  is  not  English  at  all). 

But  all  the  sentiment — and  it  is  a  case  where  sentiment 
counts — is  on  the  side  of  "Legionnaire."  "Legionary"  con- 
notes an  embattled  Roman  who  toted  an  issue  shield  and  spear 
and  meant  Julius  Csesar  when  he  referred  to  "the  old  man." 
"Legionnaire"  calls  to  mind  a  picture  of  a  regiment  of  foreigners 
•(from  the  French  point  of  view)  charging  up  a  smashed  hill- 
side, uttering  war  cries  in  a  score  of  languages,  pressing  on  to 
the  objective  over  the  bodies  of  comrades  clad  in  something 
very  close  to  olive  drab— the  uniform  of  the  French  Foreign 
Legion. 

Qui+e  likely  it  does  not  matter  much,  but  for  whatever 
reason,  be  it  sentiment  or  custom  or  chance,  "Legionnaire" 
as  indicating  a  member  of  The  American  Legion  seems  too 
firmly  established  to  dislodge.  Whatever  happens,  let  us  re- 
member that  all  the  Legions — Roman,  Foreign  and  American- 
had  one  thing  in  common;    They  fought  in  France. 


JUNE  16,  1922 
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Two  Suggestions 

To  the  Editor:  Here  are  a  few  sugges- 
tions for  Legionnaires  to  shoot  at: 

1.  The  most  treasured  document  that  the 
average  ex-service  man  owns  is  his  honor- 
able discharge  certificate  and  in  my  opinion 
The  American  Legion  should  supply  its 
members  with  the  second  best  document  in 
this  country,  namely,  a  certificate  of  mem- 
bership suitable  for  framing. 

2.  Some  time  ago  the  question  was  asked 
as  to  what  disposal  an  ex-service  man 
should  make  of  his  Victory  button  upon 
becoming  a  member  of  The  American  Le- 
gion. I  would  suggest  that  the  Emblem 
Division  supply  us  with  a  watch  charm,  for 
either  a  chain  or  fob,  and  that  this  charm 
be  made  up  in  the  regular  Legion  emblem 
minus  the  Victory  button  center.  This 
would  enable  us  to  fasten  our  own  Victory 
button  onto  the  proposed  fob. — Progresso, 
Troy,  N.  Y. 

Their  Old  Jobs  Back 

To  the  Editor:  As  Employment  Officer 
of  my  post  I  have  been  particularly  in- 
terested in  the  following  statement  pub- 
lished in  Railway  Engineering,  which  is 
confirmed  by  my  own  observations: 

"Of  the  2,997  employes  of  the  Northern 
Pacific  Railway  who  entered  military  serv- 
ice during  the  World  War,  2,597  have  re- 
turned and  applied  for  their  positions  in 
the  railroad  service,  and  without  a  single 
exception  have  been  taken  care  of.  J.  M. 
Rapelje,  vice-president,  states  that  'At  the 
time  our  men  were  leaving  the  railroad  by 
the  hundred  to  go  to  war,  we  were  forced 
to  employ  many  women  to  fill  their  places 
and  often  women  were  put  in  positions  in 
which  men  had  formerly  been  employed. 
Some  of  these  women  are  still  holding  their 
positions.  The  Northern  Pacific  policy  has 
been  that  where  women  have  made  good 
in  their  positions  they  have  been  retained, 
except  in  those  instances  where  ex-service 
men  with  seniority  rights  have  returned 
from  the  war  to  ask  reinstatement  in  their 
old  jobs.' " 

This  enlightened  policy  is  in  pleasurable 
contrast  to  that  followed  by  many  other 
corporations.  In  Chicago,  90  percent  of 
the  office  buildings  are  still  using  the  women 
who  displaced  the  men  during  the  war.- — ■ 
Leman  C.  Mann,  Chippily  Post,  Chicago,  III. 

Dr.  Eliot  and  Compensation 

To  the  Editor:  An  ex-service  man  can 
scarcely  read  Dr.  Charles  W.  Eliot's  article 
in  the  May  issue  of  The  Nation's  Business 
without  getting  hot  under  the  collar.  The 
Nation's  Business  is  the  official  organ  of 
the  Chamber  of  Commerce  of  the  United 
States.  The  title  of  Dr.  Eliot's  article  is 
"The  Smirch  of  Bonus  Legislation."  The 
almost  deliberate  misrepresentation  of  the 
adjusted  compensation  question  by  so  es- 
teemed a  scholar  as  Dr.  Eliot  is,  to  an  ex- 
service  man,  heartbreaking. 

Certainly  none  of  the  men  who  served 
their  country  ever  did  so  with  the  slightest 
idea  of  receiving  pay  for  their  services. 
Most  of  them  would  have  served  without 
any  pay  at  all,  even  during  the  most  stren- 
uous campaign.  Certainly  none  of  them 
ever  dreamed  of  compensation  while  they 
were  fighting  and  enduring  the  hardships 
entailed  by  war. 

But  when  they  came  back  did  they  find 
the  "Good  Old  U.  S.  A."?  Did  they  find 
the  same  country  they  had  left?  I  con- 
tend that  they  did  not.  They  found  instead 
a  country  in  the  hands  of  a  vicious  minor- 
ity that  deliberately  curtailed  the  very 
liberty  for  which  they  had  fought.  They 
returned  to  a  country  overrun  with  war 
millionaires  and  profiteers.  They  returned 
to  a  country  filled  with  wage  earners  who 


had  received  from  five  to  ten  times  their 
ordinary  compensation.  They  returned  to 
a  country  that  refused  to  give  them  work. 

Thousands  upon  thousands  of  "heroes" 
found  themselves  jobless  upon  their  return. 
Millions  of  ex-service  men  were  refused 
jobs,  while  the  slacker  and  home  guard  who 
had  taken  his  job  while  he  was  fighting 
for  "democracy"  kept  and  held  it. 

I  should  like  to  ask  Dr.  Eliot  about  the 
returned  soldier  who  has  been  without  a 
job  for  a  year  or  two.  What  about  the 
man  who  risked  his  life  so  that  "democ- 
racy" should  reign  and  returned  only  to 
idleness?    Is  there  no  place  in  Dr.  Eliot's 


A  Duty  to  the  Disabled 

ANY  eligible  veteran  who  is 
financially  able  and  who 
does  not  join  and  lend  his 
strength  to  The  American  Legion 
is  deserting  his  disabled  buddy, 
leaving  him  helpless  and  alone 
on  the  field  of  battle.  The 
stretcher  bearers  of  the  Legion 
are  giving  all  their  efforts  and 
funds  to  relieve  him,  but  it  is 
not  only  their  duty  it  is  the  duty 
of  every  veteran.  After  all  is 
said  and  done  practically  all 
legislation  now  in  effect  for  the 
disabled  man  has  not  only  been 
written,  pushed,  but  put  through 
Congress  by  the  efforts  of  The 
American  Legion.  To  desert 
our  less  fortunate  buddies,  not 
to  be  willing  to  help  in  the  battle 
for  their  defense  is  unfair  and 
un-American.  It  is  an  honor 
and  privilege  to  serve  them  and 
we  intend  that  all  our  strength 
shall  be  mustered  in  their  behalf. 

Hanford  MacNider. 


category  for  the  homeless  and  jobless  ex- 
service  man  ? 

Is  it  a  smirch  to  ask  for  money  upon 
which  to  live  ?  Is  it  a  disgrace  to  ask  a 
nation  as  wealthy  as  the  United  States 
for  bread?  Surely  the  editor  will  admit 
that  clothing  and  shoes  and  food  cannot  be 
purchased  with  "honor  and  glory."  Why 
not  be  fair?  Even  the  men  who  came  back 
to  jobs  found  themselves  handicapped  by 
high  prices  and  no  funds,  so  that  many  of 
the  men  who  returned  and  were  fortunate 
enough  to  get  their  old.jobs  back  are  even 
today  struggling  to  catch  up  with  their 
standing  previous  to  the  war. 

"Theirs  was  no  mercenary  service," 
writes  Dr.  Eliot.  He  is  right.  Theirs  is 
no  mercenary  aim  now.  All  that  the  ex- 
service  man  asks  today  is  justice  and 
equity — Epe  Phillips,  Cincinnati,  O. 

Serbia's  Generosity 

To  the  Editor:  Serbia,  my  native  land, 
with  only  13,000,000  people,  has  given  its 
war  veterans  who  wanted  it  sixteen  acres 
of  land  with  all  the  machinery  and  tools 
they  needed  to  cultivate  it.  Serbia  shames 
us  now. — W.  J.,  ex-Btry.  A,  5th  F.  A., 
Madrid,  la. 


The  Government's  Gold  Brick 

To  the  Editor:  Let  me  say  in  the  be- 
ginning that  I  am  a  loyal  citizen  of  the 
United  States — loyal  to  the  Constitution 
and  the  laws  of  the  country.  I  own  a 
farm.  I  got  it  from  the  Government.  It 
was  not  given  me;  I  paid  for  it.  When 
I  learned,  in  May,  1920,  that  a  few  re- 
claimed farm  units  out  in  Colorado  were 
to  be  drawn,  I  inquired  of  the  project  man- 
ager for  information.  He  told  me  of  an 
opportunity  to  accquire  "first-class  land" 
for  $27.50  an  acre.  I  left  my  home  in  Iowa 
and  came  out  hero  on  a  trip  of  inspection. 

Other  farmers  of  the  neighborhood 
readily  vouchsafed  information.  They  told 
me  they  guessed  the  land  was  all  right, 
but  without  exception,  they  added: 

"It's  a  shame  for  the  Government  to 
charge  ex-soldiers  anything  for  it." 

The  charge  was  supposed  to  cover  the 
cost  of  government  improvements — level- 
ing, ditching,  etc.  I  was  told  there  was  a 
fence  on  the  place,  and  there  was,  once, 
but  it  was  removed  just  before  the  place 
was  thrown  open  to  entry.  My  neighbors- 
to-be  insisted  that  such  a  price  per  acre 
was  exorbitant. 

At  the  time  of  filing  my  claim  I  paid 
$1,100  in  cash  for  improvements,  $120  for 
forty  feet  of  water  for  each  of  three  years 
— and  the  three  years'  supply  would  hardly 
suffice  for  one  year — and  an  assessment  of 
$58,  plus  interest,  to  the  Water  Users' 
Association,  which  was  organized  to  eventu- 
ally take  over  the  project. 

A  construction  charge  will  soon  be  added 
to  my  burden.  That,  I  was  told,  will  be 
about  $90  an  acre,  but  I  am  inclined  now 
to  think  it  will  approach  $125. 

A  year  ago  I  put  in  thirteen  acres  of 
fall  wheat.  I  rented  the  land  out  for  this 
year  and  went  to  work  for  the  United 
States  Reclamation  Service  at  a  camp  near 
my  land.  The  pay  was  $35  a  month,  and 
I  am  still  drawing  it,  because  there's  noth- 
ing else  to  draw  on.  This  fall  my  tenant 
took  off  the  crop  and  sold  it.  It  did  not 
pay  for  the  seed,  water,  and  assessments. 

I  am  a  single  man,  but  I  wouldn't  be 
long  if  Uncle  Sam  had  not  made  this  pre- 
dicament so  hopeless.  I  should  consider 
my  time  worse  than  lost  for  the  two  years 
I  have  been  here,  except  for  one  thing,  the 
fact  that  I  have  met  my  wife-to-be. 

But  matrimony  is  still  beyond  the  hori- 
zon. There  is  no  sale  for  my  land,  even  if 
I  were  cheat  enough  to  offer  the  place  to 
a  buddy,  and  it  certainly  would  be  an 
injustice  to  persuade  any  man  to  take  on 
the  obligations  which  I  endure. 

I  know  there  is  good  land  under  some 
of  these  government  irrigation  projects, 
but  it  should  not  be  taken  up  without  thor- 
ough investigation.  The  land  I  own  was 
farmed  during  the  war  by  the  Government, 
but  it  did  not  pay,  and  it  is  my  convic- 
tion that  the  charges  which  I  have  borne 
are  only  a  means  to  balance  books. 

At  present  I  owe  the  Reclamation  Service 
$92.71  water  rent  for  this  year  alone.  I 
owe  the  Water  Users'  Association  $58.  I 
can  pay  neither  of  these  bills.  Even  if 
I  were  not  to  use  the  water  which  I  should 
pay  for,  I  would  be  charged  $2  a  year 
according  to  an  arrangement  of  the  Water 
Users'  Association,  sponsored,  I  suppose,  by 
the  Government.  I  have  no  capital  to  buy 
decent  equipment  for  farming  my  land. 

Don't  think  that  of  the  homesteaders  out 
here  I  alone  am  disgruntled.  All  my  neigh- 
bor farmers  are  disgusted  and  discouraged 
with  their  outlook.  I  know  of  five  cases 
almost  identical  to  mine.  We  want  to  know 
how  to  get  out  from  under.  We  want  to 
know  how  to  get  back  the  money  we  have 
invested  before  we  lose  it,  lose  our  time 
and  lose  our  work,  and  eventually  lose  our 
land. — A  Colorado  Legionnaire. 
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The  Procrastinator 

Mose  and  Sam  were  digging  a 
trench  over  in  France.  Although 
not  in  an  especially  safe  spot,  for 
a  time  they  were  unconscious  of 
their  danger.  Then  a  shell  flew 
over  their  heads  and  exploded  just 
beyond.  Others  followed.  At 
the  fifth  explosion  Mose  asked  in- 
quiringly: 

"Sam,  don'  yo-all  think  it's 
about  time  we-all  done  got  re- 
ligion 1" 

"Chuff!"  retorted  Sam  scorn- 
fully. "Mose,  yo'  suttinly  is  a 
tho'ly  shif'less  boy.  Me,  I  done 
got  religion  when  de  fust  bomb 
bust." 

Entitled  to  Go 

One  day  Mrs.  James  rushed  into 
her  husband's  presence  in  a  state 
of  wild  excitement  and"  exclaimed: 

•"Oh,  John,  Nora  made  a  mis- 
take and  tried  to  start  the  kitchen 
fire  with  gasoline!" 

"Gasoline,  eh?"  calmly  replied 
John.     "Did  she  get  it  started?" 

"Did  she  get  it  started?" 
echoed  the  agonized  Mrs.  James. 
"It  blew  her  right  out  the  kitchen 
window." 

"Oh,  well,  that's  all  right,"  re- 
torted the  philosophic  Mr.  James. 
"It  was  her  afternoon  out,  any- 
way." 

They'd  Met 

Church  was  over,  and  the  con- 
gregation   filed    slowly    out    and  Hello 
gathered     in     little     chattering  "Naw! 
groups  in  the  yard.  Presently 
the  pastor  came  up  and  joined  one 
of  the  parties.     He  introduced  an  ex-gob, 
recently  arrived  in  the  village,  to  a  wealthy 
Mr.  Smith. 

"But   then,   you   must   have   seen  each 
other  in  church  today,"  he  concluded. 

"Sure,"  beamed  the  ex-gob  cordially. 
"He  was  sleepin'  in  the  next  bunk  to 
mine." 

A  Figure  Trousseau 

"It's  a  good  story,"  a  publisher  said  to 
a  budding  author,  "but  you  have  failed  in 
one  important  particular.  You  do  not  de- 
scribe the  way  the  heroine  was  dressed 
when  the  hero  first  met  her.  You'd  better 
write  in  a  paragraph  about  her  clothes,  but 
try  to  avoid  the  conventional." 

The  ingenious  author,  knowing  the  monot- 
ony of  costume  descriptions  in  certain 
stories  and  also  knowing  how  to  make  an 
appeal  to  the  feminine  heart,  wrote: 

"Hortense  floated  toward  him,  garbed  in 
a  six-hundred-dollar  gown,  a  two-hundred- 
and-fifty-dollar  hat,  with  a  ninety-eight 
dollar-and-seventy-five-cent  mantilla  over 
a  three-hundred  -  and  -  seventy-five-dollar 
coat." 


Martyrdom 


,  Bill,  got  a  job  carryin'  water  to  the  elephants?" 
Near  beer  to  the  clowns." 


Twelve-cylinder  Version 

Editor:  "I  don't  like  this  line  in  which 
you  say,  'He  bit  the  dust.'  That's  the 
old  Dead-eye  Dick  stuff." 

Author:  "But  I  assure  you  it's  all  right 
in  connection  with  my  story.  The  char- 
acter referred  to  was  a  mere  pedestrian." 

It's  Always  the  Biggest 

Stay-at-Home:  "At  that  museum  they're 
exhibiting  the  biggest  piece  of  money  in 
the  world." 

Over  There:  "No,  they  ain't.  I  got  it. 
It's  my  last  dime." 

Where  the  K.O.'s  Grow 

"That's  the  point  I'm  trying  to  make," 
argued  the  pugilist,  as  he  swung  for  his 
opponent's  jaw. 


All  Kinds 

California  and  New  York  were  arguing. 

"You're  always  bragging  about  your 
climate,"  complained  New  York.  "I  wish 
you'd  tell  me  what  there  is  in  it  so  superior 
to  mine." 

"No  comparison,"  declared  California 
scornfully.  "You  haven't  any  climate  at 
all.    All  you  have  is  different  weathers." 

Better  Days 

The  bride  was  found  weeping. 
"What's  the  matter?"  asked  her  mother. 
"It's  raining  on  my  wedding  day,"  sobbed 
the  bride. 

"Don't  cry,"  comforted  the  more  experi- 
enced mother.  "There'll  be  other  wedding 
days." 


Leisure 

I  will  have  leisure  in  the  coming  days. 
When  Time  shall  loiter  like  a  listless 
tide; 

Through  lotus  hours  will  I  idly  gaze, 
And  scan  no  gleaming  future,  stretching 

wide.  * 
I'll    look    askanc3   at   Action's  fevered 
stride, 

No  spur   shall  loom  across  my  drifting 
dream, 

And  creeping  centuries  will  my  wrongs 
elide, 

While  I  rest  ever  by  some  drowsy  stream. 

And  in  this  Orient  calm  that  floods  my 
soul, 

I  shall  partake  of  all  the  fruits  of  ease; 
Far  off  I'll  watch  the  tides  of  effort  roll, 

And  pity  those  sunk  in  activities. 
But  comes  my  wife's  voice  and  my  fancies 
flit— 

"Those  carpets  must  be  beat,  before  you 
quit." 

Thomas  J.  Murray. 


The  story  is  told  of  an  Ameri- 
can woman,  a  leader  of  the 
S.P.C.A.,  who  was  soliciting  sub- 
scriptions for  the  cause  of  dumb 
animals  in  Madrid. 

"Will  you  give  something, 
senor?"  she  asked  a  Spanish 
grandee. 

"But  certainly  senora,"  he  re- 
plied graciously.  "I  shall  do 
something  better  than  that.  I 
shall  get  up  a  bullfight  for  the 
benefit  of  your  society." 

.Quick  Repairs 

Siam  has  electricity  now  and 
the  thoughtful  electric  light 
people  are  doing  their  best.  In 
every  room  in  a  Bangkok  hotel 
is  posted  a  notice  in  various  lan- 
guages. Its  English  version 
reads: 

"Sir:  For  the  case  that  your 
electric  light  should  fail,  we  beg 
to  send  you  enclosed  a  postcard, 
which  please  send  us  at  once  when 
you  find  your  light  out.  The 
company  will  then  send  you 
another  postcard." 

Where  Is  Thy  Sting?  I 

Bobbed  Haired  Enthusiast: 
"You  believe  one  should  prefer 
death  to  paying  taxes?" 

Parlor  Radical:  "Certainly, 
one  can  finish  dying." 

Table-Land 

A  rookie,  new  to  the  Philip- 
pines, clambering  up  a  steep  and 
never-ending  mountain  trail,  at  last  gave 
a  groan  of  disgust  and  disillusion. 

"Looka  here,  Bill,"  he  growled  at  a  com- 
rade. "I've  had  enough  of  this.  You  told 
me  it  was  all  table-land  here." 

"Sure  it  is!"  affirmed  the  more  experi- 
enced one  cheerfully.  "Sure  it  is!  Can't 
you  see  you're  climbin'  up  one  of  the  legs 
of  it  now?" 

Suggestions  of  a  Doughboy 

Being  the 

Suggestions  of  a  Doughboy  on  the  Manner 
of  Conducting  the  Next  War,  Together 
with  Certain  Reflections  on  the  Conduct  of 
the  Last  One. 
27.  That  in  the  future  not  more  than  90 
percent  of  the  Navy's  personnel  be  detailed 
to  the  job  of  standing  around  the  ship  and 
saying:  "Hey,  soldier,  you  can't  go  there." 
Such  a  course  weakens  the  doughboy[s 
morale  by  keeping  him  in  a  state  of  worri- 
ment  as  to  who,  if  anybody,  is  left  to  run 
the  old  tub. 

(To  be  continued) 

Inopportune 

John  Doe:  "Some  of  the  gang's  gonna 
try  breakin'  out  of  jail  tonight.  Wanta 
join  us?" 

Richard  Roe:  "Not  on  your  life  sentence! 
On  the  outside  every  other  man  is  outer 
work  and  the  housin'  situation  is  reported 
to  be  somethin'  terrible." 


Out  of  the  Question 


usual 


Murphy  was  up  in  court  on  the 
charge — street  brawling. 

"Murphy,"  counselled  His  Honor,  "this 
must  stop.  Why  don't  you  count  to  one 
hundred  before  you  begin  to  fight?" 

"Impossible,  Yer  Honor!"  exclaimed  the 
defendant,  aghast.  "Why,  by  that  time  the 
feller'd  be  a  mile  away!" 


A  sweeping  verdict  for  QUALITY 
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Again  Bidding  Liberty 
"Au  Revoir" 

How  Legionnaires  Plan  the  Unofficial  1922  Trip 

to  Europe 


FROM  the  many  responses  received 
to  the  Weekly's  query  "Want  to 
.  Go  to  France?"  it  would  appear 
that  not  a  few  former  A.  E.  F.ers  have 
changed  their  expressed  opinion  of 
three  years  ago  that  "If  the  Statue  of 
Liberty  wants  to  see  us  again,  she'll 
have  to  do  an  about  face." 

And  now  John  J.  Wicker,  Jr.,  of  Rich- 
mond, Va.,  Past  National  Executive 
Committeeman,  the  L.  T.  0. — Legion 
Transportation  Officer — for  the  pro- 
posed trip,  is  ready  to  give  a  few  more 
details  to  those  interested. 

First,  an  announcement  of  the 
changes:  Instead  of  the  S.  S.  President 
Roosevelt,  her  sister  ship,  the  S.  S. 
President  Pierce  of  the  United  States 
Lines,  also  a  sister  of  the  S.  S.  American 
Legion,  will  carry  the  Legionnaires  over 
there.  Instead  of  sailing  on  July  25th, 
the  party  will  leave  New  York  on  August 
5th.  Also,  the  trip  has  been  opened  to 
Auxiliary  members,  as  well  as  Legion- 
naires. On  the  return  trip  the  port  of 
embarkation  will  be  Glasgow,  Scotland, 
the  sailing  date,  September  8th,  the 
Canadian  Pacific  S.  S.  Metagama  the 
Legion  transport,  and  instead  of  salut- 
ing Liberty,  the  party  will  visit  our 
Canadian  comrades,  landing  at  Mont- 
real on  September  16th,  en  route  home. 
And  the  price  of  the  trip  has  been  re- 
duced from  $545  to  $525,  which  amount 
includes  the  steamship  fare  both  ways, 
all  railway  and  auto  transportation 
while  traveling  as  a  party  on  the  other 
side,  hotel  and  meal  expenses  during  the 
several  semi-official  days  in  Paris,  Brus- 
sels and  London  and  the  time  in  Ostend 
and  the  tour  of  the  Flanders  battle- 
fields. In  fact,  the  $525  includes  all 
necessary  costs  except  individual  ex- 
penses during  the  two  weeks'  period  in 
France  and  the  four  days  in  England, 
which  are  left  at  the  disposal  of  the 
individual.  The  cost  of  optional  side 
trips  which  have  been  arranged  will 
range  from  $90  to  $275  in  France  and 
from  $20  to  $75  in  England. 


The  itinerary  as  outlined  at  this  time 
is  as  follows: 

August  5:  Sail  from  New  York  on  S.  S. 
President  Pierce. 

August  13:  Arrive  Cherbourg,  France, 
proceeding  direct  to  Paris,  arriving  there 
early  afternoon. 

August  14:  In  Paris— official  receptions, 
etc. 

August  15-29:  This  period  to  be  spent 
as  the  individual  desires.  (Several  optional 
side  trips,  covering  the  battlefields,  the 
Passion  Play,  Monte  Carlo  and  other  points 
of  interest,  will  be  arranged  for  those  who 
desire  to  continue  as  a  group  party.) 

August  30:  Leave  Paris,  arriving  in 
Brussels  in  the  early  afternoon. 

August  31 :  At  Brussels,  official  recep- 
tions, etc.  Leave  in  late  afternoon  for 
Ostend. 

September  1:  Automobile  tour  of 
Flanders  battlefields,  returning  to  Ostend 
for  dinner. 

September  2:  Leave  Ostend,  arriving 
London  in  the  afternoon. 

September  3:  In  London,  official  recep- 
tions, etc. 

September  4-7:  Left  open  for  individual 
trips.  (Optional  side  trips  to  the  Shakes- 
peare country,  Oxford  and  other  interest- 
ing localities,  will  be  arranged.) 

September  8:  Sail  from  Glasgow,  on 
S.  S.  Metagama. 

September  16:  Arrive  at  Montreal,  re- 
ceptions, etc. 

Receptions,  various  entertainments, 
etc.,  will  be  tendered  the  party  by  vet- 
erans' organizations  of  the  Allied  na- 
tions and  by  representative  foreign  gov- 
ernments in  Paris,  Brussels,  London 
and  Montreal. 

Arrangements  for  special  passports, 
transportation,  accommodations,  etc., 
will  be  made  by  the  tour  management, 
relieving  the  individual  of  all  details. 

The  party  is  limited  to  two  hundred 
people.  "First  come,  first  served"  will 
be  the  rule  of  the  trip  management  in 
handling  applicants. 

Address  requests  for  further  infor- 
mation and  reservation  to  Tour  Editor, 
The  American  Legion  Weekly,  627  West 
43d  Street,  New  York  City. 


Ninette  of  La  Vie 

{Continued  from  page  5) 


had  served  only  as  a  respectful  medium 
to  present  by  means  of  his  talented  pen 
the  comely  features  of  the  fair  Ninette. 
It  began  to  be  plain  from  the  later  is- 
sues of  the  magazine  that  this  artist 
chap  had  begun  taking  liberties.  He 
was  getting  positively  fresh  about  the 
ways  he  insisted  on  drawing  Ninette. 
The  wind,  for  instance,  was  blowing 
harder  in  his  pictures.  Doubtless 
through  the  abandoned  suggestions  of 
this  man,  his  model  was  becoming  far 
less  careful  about  the  way  she  disposed 
her  dress  when  seated.  She  had  been  in- 
duced to  lay  aside  her  provincial  and 
symbolic  costumes.  That  frog  had 
sketched  her  in  some  evening  gowns 
that  seemed  to  Zeke  as  extreme  as  they 
did  snappy  to  No.  6  of  the  gun  section. 

Time  for  action  had  arrived.  Ap- 
parently, Zeke  anxiously  pondered,  this 
war  hysteria  had  seized  upon  Ninette. 
To  the  mind  of  Zeke,  art  was  art  and 


anatomy  was  anatomy  and  never  the 
twain  should  meet.  It  was  high  time 
some  strong  influence  should  come  into 
the  life  of  Ninette.  That  same  strong 
influence,  Zeke  heard  the  call  to  be. 

So  Zeke  obtained  a  pass.  True,  the 
pass  didn't  say  Paris;  none  of  them 
did.  But  with  the  proper  manipula- 
tion it  was  made  to  say  just  that.  Per- 
haps this  little  alteration  wasn't  quite 
right  of  Zeke,  but  all's  fair  in  love  and 
war,  and  this  was  both. 

It  was  in  those  days  no  mean  feat 
to  avoid  the  military  police  in  Paris. 
But,  as  the  proverb  hath  it,  love  will 
find  a  way,  even  to  dodge  M.  P's.  Hence 
it  came  about  that  Zeke  took  his  stand 
on  a  quiet  street  and  in  his  laborious 
French  began  inquiring  for  La  Vie 
Parisienne,  for  it  was  through  the 
office  of  that  publication  that  he  hoped 
to  find  his  Ninette. 

"Ou — est — 'La  Vie  Parisienne'?"  Zeke 
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They  Fight  Film- 

They  who  have  pretty  teeth 


slowly  questioned  a  passing  French- 
man. 

"Comment?  La  Vie  Parisienne?"  the 
citizen  puzzled;  then  a  broad  smile 
wreathed  his  face,  as  he  took  in  Zeke's 
war-worn  uniform. 

The  soldier  American,  he  has  been 
fighting  hard — so  ran  the  mental 
processes  of  the  Frenchman — he  wants 
the  entertainment.  He  wants  to  see  the 
life  in  Paris.    C'est  bon  ca! 

So  the  Frenchman  very  obligingly 
and  patriotically  escorted  Zeke  straight 
to  the  lobby  of  the  Folies  Bergeres. 
Could  one  see  la  vie  there?   Oo  la  la! 

IT  was  the  hand  of  Destiny  which  had 
guided  Zeke  Lewis  into  the  foyer  of 
that  famous  variety  theatre,  although 
it  was  not  the  place  he  was  seeking  at 
all.  For  as  Fate  would  have  it,  on  the 
bill  that  night  was  none  other  than  the 
talented  M.  Leon  Gaspard  of  the  art 
staff  of  that  sprightly  magazine,  La 
Vie  Parisienne. 

As  though  in  a  trance,  Zeke  man- 
aged to  piece  out  the  information  that 
M.  Gaspard  would  that  night  make 
sketches  on  the  stage  from  celebrated 
models,  whose  pulchritude  was  known 
far  and  wide  to  the  populace  of  Paris. 
Nothing  could  break  the  intensity  of 
the  gaze  which  the  American  artillery- 
man fixed  upon  the  stage. 

A  flourish  from  the  orchestra. 
Enter  the  artistic  M.  Gaspard  amid 
plaudits  in  which  Zeke  did  not  join. 
The  fellow  could  draw;  no  doubt  of 
that,  but  he  wasn't  Zeke's  idea  of  trust- 
worthy. 

Another  announcement!  The  sketches 
being  made  tonight  by  M.  Gaspard 
would  appear  in  a  double  page  in  the 
very  next  issue  of  La  Vie  Parisienne, 
thus  making  them  particularly  timely. 

A  model  tripped  onto  the  stage — -not 
Ninette,  Zeke  instantly  noted,  for  he 
had  obtained  a  seat  well  to  the  fore. 
One  of  those  winds  sprang  up  off  stage. 
M.  Gaspard  limned  in  the  revealed  fig- 
ure with  swift,  sure  strokes  of  his 
crayon. 

Another  model.  Scene  in  a  boudoir. 
Gosh!  So  this  was  Paris!  Rapid 
sketching  by  M.  Gaspard  to  the  delight 
of  all.  Next,  "At  the  Masked  Ball." 
Whew!  Some  party!  That  girl  cer- 
tainly was  in  light  marching  order. 
But,  thank  goodness,  she  wasn't 
Ninette. 

Then  came  a  pause.  A  new  backdrop 
fell,  depicting  a  sandy  seashore.  A 
page  put  out  a  sign  reading,  "On  the 
Beach  at  Deauville." 

M.  Gaspard  rose  and  dusted  the  chalk 
from  his  hands  with  a  smile  of  expect- 
any.  As  Zeke  began  to  fear  the  worst 
in  one-piece  bathing  suits,  he  heard  the 
people  seated  behind  him  whisper  the 
word,  "Ninette!" 

It  was  then  that  the  audience  of  the 
Folies  Bergeres  was  startled  at  the 
sight  of  a  tall  Yank  striding  rapidly  up 
the  aisle  and  out  of  the  theatre,  looking 
neither  to  the  right  nor  to  the  left. 

ON  the  after  deck  of  a  transport 
bound  for  the  U.  S.  A.  with 
returning  troops,  No.  6  of  the  third 
section  of  a  gallant  battery  of  a  dis- 
tinguished artillery  regiment  was  con- 
versing with  his  buddy,  No.  7,  who  had 
been  wounded  and  had  rejoined  his  com- 
mand just  in  time  to  go  home  with  it. 

"Sure,"  remarked  No.  6,  indicating 
a  lone  figure  standing  in  the  stern  of 
the  vessel  and  gazing  sadly  toward 
receding  France,  "it's  ol'  Zeke  Lewis,  I 


Note  how  many  pretty  teeth  are  seen 
everywhere  today.  Millions  are  using 
a  new  method  of  teeth  cleaning.  They 
remove  the  dingy  film.  The  same  results 
will  come  to  you  if  you  make  this  ten- 
day  test. 

Why  teeth  are  cloudy 

Your  teeth  are  coated  with  a  viscous 
film.  It  clings  to  teeth,  gets  between 
the  teeth  and  stays.  Film  absorbs  stains, 
then  it  often  forms  the  basis  of  thin, 
dingy  coats.    Tartar  is  based  on  film. 

Old  brushing  methods  do  not  effect- 
ively combat  it.  So  most  teeth  are  dis- 
colored more  or  less. 

Thus  film  destroys  tooth  beauty.  It 
also  causes  most  tooth  troubles.  It  holds 
food  substance  which  ferments  and  forms 
acid.  It  holds  the  acid  in  contact  with 
the  teeth  to  cause  decay. 

Germs  breed  by  millions  in  it.  They, 
with  tartar,  are  the  chief  cause  of  pyorrhea, 
now  so  alarmingly  common. 

Now  a  daily  remover 

Dental  science,  after  long  research, 
has  found  two  ways  to  combat  film. 
Authorities  have  proved  their  efficiency. 
Now  leading  dentists,  nearly  all  the  world 
over,  are  urging  their  daily  use. 

—a— a  mm     pat  OFF  | 

niQ  u  s.  Hi  — 

The  New- Day  Dentifrice 

Endorsed  by  modern  authorities  and 
now  advised  by  leading  dentists  almost 
the  world  over.  Used  by  careful  people 
of  some  forty  races.  All  druggists 
supply  the  large  tubes. 


A  new-type  tooth  paste  has  been 
created  to  comply  with  modern  require- 
ments. These  two  film  combatants  are 
embodied  in  it.  The  name  of  that  tooth 
paste  is  Pepsodent. 

Its  unique  effects 

Pepsodent,  with  every  use,  attacks  the 
film  on  teeth. 

It  also  multiplies  the  starch  digestant 
in  the  saliva.  That  to  digest  the  starch 
deposits  which  may  cling  to  teeth  and 
form  acids. 

It  multiplies  the  alkalinity  of  the  saliva. 
That  is  Nature's  neutralizer  for  the  acids 
which  cause  decay. 

In  these  three  ways  it  fights  the  enemies 
of  teeth  as  nothing  else  has  done. 

One  week  will  show 

Watch  these  effects  for  a  few  days. 
Send  the  coupon  for  a  10-Day  Tube. 
Note  how  clean  the  teeth  feel  after  using. 
Mark  the  absence  of  the  viscous  film. 
See  how  teeth  whiten  as  the  film-coats 
disappear.  Enjoy  the  refreshing  after- 
effects. 

Do  this  to  learn  what  millions  know 
— the  way  to  whiter,  cleaner,  safer  teeth. 
Cut  out  the  coupon  now. 


10-Day  Tube  Free  854 

THE  PEPSODENT  COMPANY, 
Dept.  36,  1104  S.  Wabash  Ave.,  Chicago,  III. 

Mail  10-Day  Tube  of  Pepsodent  to 


ONLY  ONE  TUBE  TO  A   FA  MILT 
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Do  You  Want 
A  Bigger  Salary? 

It  doesn't  matter  what  you  are  Today 
or  what  you  were  Yesterday.  Tomorrow 
is  your  brig-ht,  clear  day  of  Opportunity. 
Nothing  can  keep  you  down  if  you  really 
make  up  your  mind  to  go  up. 

Maybe  you've  gotten  a  bad  start.  Perhaps 
you  haven't  had  a  decent  raise  in  years.  Or 
perhaps  you  are  among  those  thousands  who 
have  had  their  wages  cut — or  have  been  thrown 
out  of  a  job.  But  you  aren't  going  to  quit, 
are  you?  Right  now,  when  trained  men  are  in 
such  demand,  you've  the  best  chance  you  ever 
had  to  get  out  of  the  rut  and  do  something 
worth  while. 

But  you're  "too  old  to  start  over,"  you 
say?  Nonsense!  When  some  of  the  big 
men  of  this  country  were  your  age,  they 
weren't  earning  half  what  you  are  get- 
ting today.  But  they  didn't  quit!  They 
worked!  They  studied!  They  learned 
to  do  some  one  thing  well. 

At  35,  Henry  Ford  was  working  in  the  me- 
chanical department  of  the  Edison  Electric 
Light  &  Power  Company.  At  38,  John  H. 
Patterson,  who  founded  the  National  Cash 
Register  Company,  was  the  proprietor  of  a 
small  and  none  too  successful  country  store. 
At  25,  George  Eastman,  president  of  the 
Eastman  Kodak  Company,  was  a  bookkeeper 
in  a  savings  bank.  At  22,  Edison  was  a 
roaming  telegraph  operator — out  of  a  job,  too 
poor,  when  he  arrived  in  New  York,  to  buy 
his  own  breakfast! 

Forget  what  you  are  today  and  decide 
on  what  you  want  to  be.  No  man  has 
failed  until  he  admits  it  to  himself.  And 
no  real  man  ever  admits  it.  Why,  man,  in 
just  one  hour  a  day — in  the  spare  time 
you  will  never  miss— you  can  fit  yourself 
for  a  better  job  and  a  bigger  salary. 

This  is  all  we  ask:  Without  cost,  with- 
out obligating  yourself  in  any  way,  put 
It  up  to  us  to  prove  how  we  can  help 
you.    Just  mark  and  mail  this  coupon. 

rr  —  —  ■  ■  —  —  —  — 

INTERNATIONAL  CORRESPONDENCE  SCHOOLS 

Box  706  I -G,  Scranton,  Penna. 
Without  cost  or  obligation  on  my  part,  please  send  me 
full  particulars  about  the  subject  before  which  I  have 
marked  an  X  In  the  list  below: — 

BUSINESS  TRAINING  DEPARTMENT 


^Business  Management 

□  Industrial  Management 

□  Personnel  Organization 

□  Traffic  Management 

□  Business  Law 

□  Banking  and  Banking  Law 

□  AccountancydncludingC.P.A.)  dCivil  Service 

□  Nicholson  Cost  Accounting        □  Railway  Mall  Clerk 

□  Bookkeeping  □Common  School  Subjects 

□  Private  Secretary  DHigh  School  Subjects 

□  Business  Spanish    □  French  Dlllustrating 
TECHNICAL  AND  INDUSTRIAL  DEPARTMENT 


□  Salesmanship 

□  Advertising 

□  Better  Letters 

□  Foreign  Trade 
□Stenography  and  Typing 

□  Business  English 


G Electrical  Engineering 
Electric  Lighting 

□  Mechanical  Engineer 

□  Mechanical  Draftsman 

□  Machine  Shop  Practice 

□  Railroad  Positions 

□  Gas  Engine  Operating 
□Civil  Engineer 

□  Surveying  and  Mapping 

□  Mine  Foreman  or  Engineer 


□Airplane  Engines 

□  Architect 

□  Contractor  and  Builder 

□  Architectural  Draftsman 

□  Concrete  Builder 
□Structural  Engineer 
□Chemistry 

□  Pharmacy 

□  Automobile  Work 

□  Agriculture  and  Poultry 


□  Steam  Engineering  □  Wireless  □Mathematics 


Name  

Street  Address.. 
City  


..State.. 


Occupation  

Persons  residing  in  Canada  should  send  this  coupon  to  the 
International  Correspondence  Schools  Canadian,  Limited, 
Montreal,  Canada. 


andNewSpringlbp  Coats 


MEN!  Save  the  Retailers  Profitl 


Equal  to  any  yon  can  buy  In  any  clothing  stora 

for  $25.00  or  your  money  back 

VOW  "A  MOVIE  TRIP  through  a  real  cloth- 
r  IXCE,  jn|T  factory"  tella  you  how  SAFETY 
FIRST  CLOTHES  are  made  and  how  we  protect 
yon  every  way  in  price,  style  and  fit.  Write  for 
your  free  copy  today  to  that  big  Clothing  Factory. 
MEYERS  BROS.,  Inc.  Established  1865 
2153  Market  Street    Philadelphia,  Pa. 


tol'  y'  about  before.  Got  to  Paris,  y' 
know,  t'  see  that  Vee  Pareesium  gal  o' 
his'n.  Went  to  a  show  she  wuz  in. 
Models  bein'  drawn  by  an  artist  guy. 
Show  started  gittin'  snappy.  Zeke,  th' 
ol'  fool,  up'n  beat  it.  In  Paris  an'  at  a 
tres  bean  show,  an'  he  left  an'  come 
back  t'  th'  outfit!  I  ask  yuh!  Y'  see, 
he  thought  he  wuz  gonna  see  that 
pitcher  gal  of  his'n,  Ninette,  in  a  com- 
promisin'  situashun.  Zeke  was  sure 
brung  up  strict  an'  proper.  Can  yuh 
beat  it?" 

No.  7  didn't  think  you  could. 

"Later,  when  we  wuz  in  th'  Argun 
Forest,"  No.  6  resumed,  "we  somehow 
run  across  a  new  copy  of  Vee  Paresium. 
It  wuz  th'  one  Zeke  said  had  in  it  the 
pitchers  o'  models  that  artist  drew  at 
th'  show  that  night.     Zeke  wouldn't 


look  at  it.  Said  it  had  th'  pitcher 
Ninette  was  just  comin'  out  and  pose 
for,  scandalous-like,  when  he  left  th' 
theayter.  Us  guys  looked  though,  and  it 
wuz  good  stuff,  ™"jt  th'  mam'selle  in 
th'  beach  scene  that  Zeke  figured  would 
be  Ninette  wuzn't  her  at  all.  Ninette 
breezed  in  later.  An',  ken  y'  beat  it, 
she  wuz  all  done  up  as  one  o'  them 
Eegypshun  mummies  and  muffled  near 
t'  th  eyebrows!" 

Everything  was  then  perfectly  O.  K. 
for  Zeke,  No.  7  opined.  All  he  had  to 
do  was  entrain  himself  for  Paris  and 
marry  the  girl. 

"Ha-ha!"  chortled  No.  6,  letting  a 
laugh  float  back  to  the  disconsolate 
figure  in  the  stern.  "Thas  th'  joke. 
Zeke  couldn't  never  git  another  pass!" 


Will  a  School 
Pupil from  Your 
Town  Win  the 
Grand  'Prize? 


<very  boy  and  girl  in 
America  has  been  invited  to 
enter  The  American  Legufn 
National  Essay  Contest.  1  he 
subject  is  "How  The  Ameri- 
can Legion  Can  Best  Serve 
the  Nation." 

It  is  not  too  late  to  offer 
local  prizes;  state  and  nation- 
al prizes  already  have  been 
offered.  If  every  boy  and  girl  in  your  town  does  not  know  now 
about  the  contest  they  all  can  be  told.    Publicity  will  do  the  trick. 

NATIONAL  PRIZES:  First,  $750;  Second,  $500;  Third,  $250. 
[To  be  used  for  scholarships  in  colleges  indicated  by  the  winners] 

STATE  PRIZES:  First  prize  in  each  State  will  be  a  silver  medal. 
Second  a  bronze  medal.  Other  prizes  will  be  awarded  in 
the  different  States. 


Rules: 


All  girls  and  boys  between  the  ages  of 
12  and  18  years,  inclusive,  are  eligible 
to  enter  this  contest. 

Only  one  essay  to  a  person. 

Essay  will  not  be  over  500  words  in 
length. 

Essay  to  be  constructive  and  affirma- 
tive rather  than  negative. 

Only  one  side  of  paper  to  be  used. 

A  margin  of  one  inch  must  be  allowed 
on  either  side  of  paper. 

After  essay  is  completed  paper  should 
be  neatly  folded,  not  rolled. 

Spelling,  penmanship  and  neatness 
will  be  considered  in  judging  the 
winner. 

Age  will  also  be  given  full  considera- 
tion. 

Date: 

All  essays  must  be  in  the  hands  of 
the  American  Legion  posts  not  later 
than  midnight  of  August   1,  1922. 

County  Judges: 

The  county  superintendent  of  schools 
is  asked  to  select  three  judges  whose 
duty  it  will  be  to  choose  the  best 
essay  for  their  respective  county. 
The  Americanism  officer  of  the  county 
shall  co-operate  in  every  way  with 
the  superintendent  of  schools  and  the 
judges  of  the  contest.  The  winning 
essay  of  that  county  should  be  for- 
warded to  the  Department  Ameri- 


canism Chairman  of  The  American 
Legion  not  later  than  midnight  of 
September  1,  1922. 


Department  Judges: 

The  state  superintendent  or  school 
commissioner  of  the  state  schools  will 
be  asked  to  select  three  judges  for  his 
State.  The  duties  of  the  state  judges 
will  be  to  select  the  three  best  essays 
from  the  winners  of  the  counties  of 
the  State.  These  essays  shall  be  for- 
warded to  the  National  Americanism 
Director  of  The  American  Legion, 
Indianapolis,  Indiana,  not  later  than 
midnight  of  September  20,  1922. 
These  essays  shall  be  enumerated 
first,  second  and  third. 

The  national  winners  will  be  an- 
nounced a  few  weeks  after  Septem- 
ber 20th. 

Pledge: 

At  the  end  of  each  essay  the  follow- 
ing pledge  must  be  signed: 

"I  hereby  pledge  my  word  of 
honor  that  I  have  written  this 

essay  myself.    I  am    years 

old." 

(Signed)  Name  of  contestant 


Street  Address 


Town 


Date 


Rattling  the  Bones 
of  a  Skeleton 
Army 

(Continued  from  page  6) 

gaged  in  a  pitched  battle  about  whether 
the  Regular  Army  shall  be  reduced  to 
11,000  officers  and  115,000  men,  or  main- 
tained for  the  coming  year  at  12,500 
officers  and  133,000  men.  The  National 
Guard  now  numbers  about  150,000  of- 
ficers and  men,  and  has  prospects  of 
being  granted,  at  the  best,  only  enough 
funds  to  equip  and  train  that  force 
efficiently  for  the  coming  year  with- 
out substantial  increase  in  enlistments. 
And  the  Organized  Reserve,  the  skele- 
ton of  a  great  force  which  our  military 
experts  had  planned  to  have  constitute 
one-half  of  our  emergency  defense 
troops,  is  now,  by  the  latest  report  is- 
sued by  the  Statistics  Branch  of  the 
Genp^il  Staff  of  the  War  Department 
(unilfcj  date  of  May  10th  and  showing 
the  strength  for  April  30,  1922)  : 

52,170  officers 
292  enlisted  men 

A  total  of  52,462 — the  rattling  bones 
of  a  skeleton  army  that  eventually 
would  number  a  million  if  apathy  on 
tl»e  part  of  the  public  and  a  lack  of 
cash  from  Congress  with  which  to  "start 
something"  did  not  forbid.  Of  this 
total,  582  commissioned  officers  are  listed 
as  "unlocated,"  and  33,452  officers  and 
156  men  are  in  the  classification  of 
"available  for  assignment,  but  unas- 
signed." 

O.  R.  C.  Figures 

A  slightly  brighter  showing  appears 
in  the  figures  on  the  Officers'  Reserve 
Corps,  for  not  all  of  the  available 
trained  officers  have  yet  been  attached 
to  the  Organized  Reserve.  The  O.  R.  C. 
on  April  30th  numbered  64,667.  The 
crest  of  enrollment  in  this  corps  was 
reached  two  years  ago,  with  a  mark  of 
70,186. 

That  the  ebb  tide  now  is  past  appears 
likely;  and  the  most  sanguine  prophets 
around  G.  H.  Q.  believe  today  that  hence- 
forth the  number  will  begin  to  rise  al- 
most as  fast  as  enlistments  in  the  Na- 
tional Guard  have  been  rolling  in  re- 
cently— at  the  rate  of  about  3,000  a 
month.  These  sanguine  prophets  base 
their  faith  first  upon  the  premise  that 
until  about  a  year  ago  very  little  work 
was  done  to  stimulate  public  interest 
in  the  Reserve.  You  hear  that  one 
reason  for  this  inactivity  was  because 
it  was  thought  wise  to  let  the  National 
Guard  come  to  bat  first.  Like  the  Three 
Musketeers,  these  three  branches,  the 
Regular  Army,  the  Guard  and  the  Re- 
serves, have  thus  far  shown  admirable 
adherence  to  the  slogan:  "All  for  one; 
one  for  all!" 

Now,  with  practical  and  energetic 
efforts  being  directed  toward  an  at- 
tempt to  get  as  many  as  possible  of  the 
200,000  veteran  commissioned  officers 
who  served  in  the  World  War  to  sign 
up  again  for  the  Reserve;  and  (2)  with 
the  Reserve  Officers'  Training  Camps 
graduating  2,000  new  wearers  of  the 
Sam  Browne  this  summer,  and  pros- 
pects bright  to  add  4,000  more  in  1923, 
and  6,000  in  1924,  and  perhaps  as  many 
as  10,000  a  year  by  1928;  and  (3)  with 


"A  MAN'S  A  MAN— 
WITH  A  CYPRESS  PLAN.1 


ress 


Tit  Wood  Sternal" 


It's  Fun  to  Make  Furniture— 

and  also  easy — if  you  simply  pro- 
vide yourselves  with  the  necessary  pieces  of 
Cypress,  "the  Wood  Eternal",  and  Volume 

38  of  the  internationally  famous  Cypress  Pocket 
Library.  It  deals  truthfully  and  simply  and  graph- 
ically with  "home-grown"  furniture  for  amateur 
craftsmen.  It  contains  fully  detailed  plans  and 
specifications  for  7  artistic  pieces.  Also  how  a 
buffet  and  piano  stool  may  easily  be  made  by 
slight  adaptations  of  the  plans  for  the  library  table 
and  the  tabourette.  (That  really  makes  9  alto- 
gether.) Also — as  a  side  thought — why  not  cut 
down  the  dimensions  and  make  two  or  three 
pieces  of  children's  furniture?  Good  idea!  It's  a 
pleasure  to  do  it,  a  pleasure  to  work  in  so  "kindly" 
a  wood  as  Cypress — and  what  a  pleasant  surprise 
for  birthdays  and  Christmas!  Father's  own  handi- 
work! Better  send  for  Vol.  38.  (Furthermore, 
your  familiarity  with  "the  Wood  Eternal"  will  in- 
sure your  use  of  it  in  many  other  ways — especially 
outdoors — to  your  great  advantage.) 

Vol.  38  is  the  "Home-Grown"  Furniture  Book. 
52  pages.  13  pictures.  7  working  plans  with  full 
specifications.  1  special  Art  Supplement.  FREE  on 
request.  Write.  (Also  ask  for  Vol.  43,  a  surprise  book.) 

Southern  Cypress  Mfrs\  Assn. 

V/y  ^)  1325  Poydra*  Building,  New  Orleans,  Louisiana  ^i^Jm/ 
/C-SST        or  1325  Graham  Building,  Jacksonville,  Florida  ^-.SSI^ 

Insist  on  TRADE-MARKED  CYPRESS  at  your  local  lumber  dealer's. 
If  he  hasn't  it  please  advise  us  promptly  and  we  will  see  that  you  are  supplied. 
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No 
Money 
Down 


,  ,  While  other  watch 
ssp.psi'  dealers  are  raising  their 
prices,  asking  you  for 
larger  monthly  payments, 
and  making  payment 
terms  harder  for  you  to 
meet,  we  are  offering 
you  our  new  model 
Santa  Fe  Special,  no 
advance  in  price,  no 
no  money  down,  easier  terms  and  smaller 
monthly  payments.  WE  realize  the  war  is 
over  and  in  order  to  double  our  business 
we  MUST  give  you  prewar  inducements, 
hetter  prices,  easier  terms,  and  smaller  pay- 
ments. 

Without  one  penny  of  advance  payment, 
let  us  place  in  your  hands  to  see,  to  examine, 
to  inspect,  to  admire,  to  approve,  a  real 
masterpiece  in  watch  creation. 


LOOK 


e  Watch  Co. 

Adjusted  to  Positions 
Adjusted  to  Temperature 
Adjusted  to  Isochronism 
Adjusted  to  the  Second 

All  Sizes. 


Thin  model. 

A  watch  which  passes  the  most 
rigid  inspection  and  measures  up 
to  the  exacting  requirements  of 
the  great  Santa  Fe  Railway 
System,  and  other  great  Amer- 
ican trunk  lines. 
Page  12  o(  our  Watch  Book  is  of 
Special  Interest  to  You. 
Ask  for  our  Watch  Book  free 
— then  select  the  Watch  yo 
would  like  to  see,  cither  th 
famous  Santa  Fe  Special  or 
the  6  position  Bunn  Spe- 
cial, and  let  us  explain  oar 
easy  payment  plan  and 
send  the  watch  express 
prepaid  for  you  to  ex- 
amine. No  Money  Down 
Remember-  No  money  down 
—easy  payments  buy  a  master 
time-piece— B  21  Jewel  guar- 
anteed for  a!  lifetime  at  about 
half  the  price  you  pay  for  a 
liar  watch  of  other  mafcea. 
money  down— a  wonder 
offer. 

SANTA  FE  WATCH  CO., 

L    Bill  Thomas  Bldg.,  Topeks,  Kans 

*  (Home  of  the  Great  Santa  Fe  Railway) 


A  Letter,  post  card  or  this  Coupon  will  bring  my 
Beautiful  Watch  Book  FREE. 
SANTA  FE  WATCH  COMPANY. 

6111  Thomas  Bldg.,  Topeka,  Kans. 

Please  send  me  your  new  Watch  Book  with  the 
understanding  that  this  request  does  not  obligate 
me  in  any  way. 

Name  

Address  

State  


&gents-S6  a  Day 

Taking  Orders  for 

Clark  Glare  Shield 

Latest  auto  necessity- 
Kills  glare  of  sunlight  and 
approaching  headlights. 
Keeps  you  out  of  the 
ditch.  Anyone  can  at- 
tach it  in  five  minutes. 
Fits  any  car.  Ncff  took 
orders  for  92  shields  in 
one  week.  No  competi- 
tion. No  capital  required. 
We  want  men  to  act  as  local  district 
Write  for  sample  and  territory. 


Not  sold  in  stores, 
or  county  agents. 


CLARK  PRODUCTS  CO.,  622  Arcue  Bldg.,   Springfield.  O. 


Large  manufacturer  wants  agents  to 
Bell  men*s  work  and  dress  Bhirts  direct 
to  wearer.  No  capital  or  experience 
required.  We  deliver  and  collect. 
Complete  line.  Exclusive  patterns. 
Big  values.   Entirely  new  proposition. 

Write  for  free  samples 
Madison  Mills,  505  Broadway .N.Y.C. 


the  Citizens'  Military  Training  Camps 
abetting  to  graduate  trained  enlisted 
men  and  non-coms  from  its  Red  and 
White  courses,  and  commissioned  officers 
from  its  Blue  course — 

"Keep  on,"  an  impatient  voice  urges, 
" — why  do  you  falter?" 

Simply  because  nothing  more  of  much 
importance  can  be  done  unless  cash  is 
forthcoming  to  foot  the  bills.  Through 
no  fault  of  the  men  who  made  the  blue 
prints  of  our  "insurance  policies  for 
national  defense,"  further  substantial 
progress  of  a  sort  than  can  be  shown 
in  statistics  is  at  a  standstill.  The  de- 
velopment of  the  Regular  Establishment 
has  been  checked;  the  National  Guard 
also  will  have  to  begin  to  retrench ;  and 
the  Reserves,  as  cold  statistics  prove, 
have  even  lost  ground  in  actual  num- 
bers, though  they  have  managed  to 
keep  on  with  the  work  of  assignment  of 
areas  and  commands  and  the  location 
of  P.C.'s. 

This  all  looks  as  if  the  public's  pro- 
fessions of  loyalty  to  the  principle  of 
supporting  a  Citizens'  Army  had  died 
with  the  passing  of  the  popularity  of  the 
catchword  "preparedness." 

Ready  to  Function 

G.  H.  Q.  in  Washington  has  done  its 
part,  with  every  care  for  detail.  The 
divisions  of  what  in  wartime  was  called 
the  National  Army  have  been  assigned 
to  nine  corps  areas,  as  shown  in  the 
map  that  accompanies  this  article.  The 
officers  to  command  the  various  divisions 
and  the  regiments  and  battalions  and 
companies  and  platoons  have,  in  so  far 
as  was  practicable,  been  designated 
their  duties;  and  they  know  just  what 
to  do  if  a  call  for  mobilization  sounds. 
On  "D"  Day — or  whatever  the  mystic 
initial  is — a  framework  will  be  found 
available  to  assemble  quickly  a  military 
machine  capable  of  handling  the  move- 
ments of  an  Organized  Reserve  of  a  mil- 
lion men.  Everywhere  in  the  land  it 
is  ready  to  function  without  the  harsh 
jerks  and  aimless  scurryings  around 
that  we  witnessed  in  1917.  Most  earn- 
estly you  are  assured  that  "that  sort  of 
thing  never  could  happen  again." 

In  evidence  you  are  shown  a  printed 
roster  of  the  officers  of  the  Seventy- 
seventh  Division,  with  every  command 
assigned  and  a  supplementary  list  of 
unattached.  In  the  same  breath  you 
are  told  of  the  enthusiasm  of  California 
reservists  who  are  so  interested  in  their 
work  that  they  hold  weekly  luncheons 
to  talk  shop.  You  are  further  cheered 
to  hear  that  by  correspondence  courses 
and  by  letters  the  War  Department  is 
making  such  efforts  as  it  can  to  teach 
thousands  of  enthusiastic  Reserve  of- 
ficers their  duties.  You  also  hear  that 
a  few  camps  have  been  held  which  such 
men  as  can  afford  to  pay  their  own  way 
attend  for  further  instruction.  In  short, 
no  reason  exists  to  doubt  that  every- 
thing that  can  be  done  without  spending 
much  money  to  accomplish  it  has  been 
done  in  the  year  just  past;  and  cer- 
tainly no  one  would  care  to  believe  that 
the  morale  of  the  officers  isn't  high. 
They  are  paying  out  their  own  good 
money  for  these  correspondence  courses 
as  well  as  for  the  camps  they  attend. 
They  have  loyally  signed  up  for  service, 
and  it  isn't  their  fault  if  they  find  that 
there  is  little  service  that  they  can 
render. 

Here  is  a  table  showing  an  analysis 
of  their  rank.  Judge  for  yourself 
whether  it  is  balanced  in  proportions  of 


the  grades.  The  64,667  listed  include, 
besides  62  generals: 

%  of  one  percent  colonels 

1.9  percent  of  lieutenant  colonels 

9.1  percent  of  majors 

20  percent  of  captains 

24.1  percent  of  first  lieutenants 

44.3  percent  of  second  lieutenants 

The  whole  difficulty  involved  finally 
comes  down  to  a  matter  of  nothing  more 
nor  less  than  a  lack  of  cash.  As  Major 
General  J.  G.  Harbord,  Deputy  Chief 
of  Staff,  bluntly  put  it  recently: 

"The  War  Department  estimates  for 
the  next  fiscal  year  for  this  purpose 
[needs  of  the  Organized  Reserves] 
about  three  and  one-half  million  dol- 
lars which  would  train  about  28,000 
officers  for  fifteen  days,  and  20,000  en- 
listed Reserves  for  the  same  period. 
The  House  bill  carries  a  quarter  of  a 
million  dollars  for  Reserve  officers  and 
$100  for  enlisted  Reserves.  A  reserve 
of  1,000  officers  and  one  enlisted  man 
can  be  trained  for  the  sum  provided. 
At  that  rate  the  enlisted  Reserve  never 
would  be  trained,  and  it  would  take 
over  sixty  years  to  give  the  65,000  Re- 
serve officers  fifteen  days'  training 
each." 

Some  of  the  newspaper  comment 
about  that  item  of  $100  for  the  en- 
listed Reserve  has  been  exactly  what 
might  be  expected— highly  flippant. 
The  possibilities  for  humor  in  a  one- 
man  Citizens'  Army  under  the  command 
of  a  thousand  officers  was,  of  course, 
too  joyous  a  theme  to  pass  up: 

"They've  built  statues  to  men  for 
less,"  one  facetious  scribe  points  out. 
"For  the  most  woe-begone  doughboy 
in  the  late  A.  E.  F.  had  no  more  dread- 
ful nightmare  than  this — to  be  tho 
onlv  private,  with  1,000  officers  over 
him." 

Holding  the  Franchise 

The  explanation  of  why  that  item 
of  $100  was  carried  at  all  in  the  bill  is 
simple;  it  was  only  so  that  when  the 
bill  comes  up  again  next  year  it  will 
not  have  to  be  amended  to  insert  a 
brand-new  item  covering  "enlisted  Re- 
serve." Like  the  street  car  companies 
that  hold  a  franchise  by  running  one 
car  a  day  up  and  down  a  rusty  track, 
the  framers  of  the  bill  mentioned  the 
"enlisted  personnel"  solely  for  the  pur- 
pose of  holding  their  franchise. 

But  this  enlisted  reservist  is  going 
to  be  the  most  famous  soldier  in  the 
United  States  for  two  weeks  if  the 
War  Department  doesn't  forget  to  ap- 
point him.  You  will  see  as  many  pic- 
tures of  him  in  print  and  on  the  movie 
screen  for  a  while  this  summer  as  you 
used  to  see  of  Marshal  Foch. 

Yet — it  isn't  such  a  joking  matter 
after  all,  is  it? 

That  poor  lone  doughboy,  who  "has 
to  go  it  alone,"  may  do  more  than  any- 
body else  to  wake  up  an  apathetic  pub- 
lic to  what  has  happened  to  the  once- 
glamorous  plan  of  perpetuating  the 
divisions  of  our  war-time  National 
Army  as  a  vast  organized  Reserve. 

As  he  walks  his  post  in  Plattsburg, 
or  wherever  else  he  happens  to  be  as- 
signed, not  only  the  sheath  of  our  hero's 
bayonet  will  rattle — he  will,  as  a  sym- 
bol, rattle  the  bones  of  a  skeleton  army 
— an  army  of  Organized  Reserves  that 
only  two  years  ago  we  hoped  might  in 
course  of  time  number  a  round  million 
of  trained  citizen  soldiers! 
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Ten  Months  of  the  Vet- 
erans Bureau 

(Continued  from  page  4) 

eral  Board  which  promised  most  and 
accomplished  least  of  any  of  the  three 
agencies.  Here,  with  the  least  excuse, 
the  failure  was  greatest. 

The  Bureau  of  War  Risk  Insurance, 
another  war-time  creation,  was  charged 
with  the  compensation  of  all  disabled 
not  actually  in  training  under  the 
Board.  The  Board  compensated  the 
men  in  training. 

The  result  of  this  three-headed  sys- 
tem was  that  men  were  hospitalized  in 
scandalously  unfit  places,  with  half  of 
those  needing  it  not  hospitalized  at  all ; 
the  entire  project  of  vocational  train- 
ing was  a  disgraceful  hoax;  and  such 
administrative  chaos  obtained  in  the 
War  Risk  Bureau  that  crippled  and 
penniless  veterans,  without  medical  aid 
or  vocational  guidance,  waited  month 
on  weary  month  for  their  shabby  pit- 
tance of  disability  pay,  abandoned  by 
the  great  nation  they  had  fought  to 
keep  free. 

The  Long  Fight  Starts 

This  was  the  state  of  affairs  in  1919 
when  the  Legion  launched  its  long  fight, 
a  fight  that  is  not  ended,  though  it 
seems  that  only  lately  victory  has  come 
within  sight.  The  system  was  rotten  to 
the  core,  but  out  of  the  bewildering 
labyrinths  of  error,  even  at  that  time, 
this  central  fact  was  clear:  It  was  ab- 
solutely impossible  to  fix  responsibility. 
You  could  pin  no  one  down.  There  was 
no  common  authority  to  the  independent 
and  unrelated  Federal  bodies  which 
were  buffeting  the  disabled  about.  The 
ultimate  goal  of  the  Legion,  then,  was 
to  establish  a  central  authority  which 
should  be  responsible  -for  every  phase 
of  a  disabled  man's  rehabilitation  and 
to  hold  that  authority  to  strict  ac- 
countability. This  was  a  stupendous 
undertaking.  It  involved  the  breaking 
up  and  the  reconstruction  of  in- 
ate  and  entrenched  governmental  in- 
stitutions. With  the  knowledge  that 
the  fight  would  be  long  and  hard  and 
bitter  before  the  ultimate  goal  was  at- 
tained the  Legion  set  about  to  achieve 
in  the  meantime  temporary  relief  by 
bettering  each  of  the  three  bureaus 
without  reference  to  the  eventual  con- 
solidation. 

The  Second  Objective 

This  local  work  progressed  and  there 
were  wholesale  house-cleanings  in  the 
Federal  Board  and  the  War  Risk  Bu- 
reau. In  August,  1921,  after  two  years 
of  continuous  fighting  in  the  face  of 
every  imaginable  obstacle  the  second 
great  objective  was  reached.  The 
Board,  the  Bureau  and  a  part  of  the 
Public  Health  Service  were  united  in 
one  organization,  the  United  States 
Veterans  Bureau.  The  man  who  did 
more  than  all  others  to  bring  this  about 
was  the  late  Commander  Galbraith.  He 
was  the  soul  of  the  Legion  effort. 

In  the  Sweet  Bill  which  became  a  law 
two  months  after  Galbraith's  death  the 
Legion  got  almost  everything  for  which 
Galbraith  had  fought — but  not  quite 
everything,  and  the  omissions  are  im- 
portant, as  will  appear.  But  we  got  a 
tremendous  amount,  enough  to  make  a 
fresh  start  with  every  confidence  and 
every  assurance  of  success.  The  new 
Bureau  was  placed  directly  under  the 


Taste  is  a  matter  of 
tobacco  quality 

We  state  it  as  our  honest 
belief  that  the  tobaccos  used 
in  Chesterfield  are  of  finer 
quality  (and  hence  of  better 
taste)  than  in  any  other 
cigarette  at  the  price. 

Liggett  &  Myers  Tobacco  Co 
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Chesterfield 


CIGARETTES 

of  Turkish  and  Domestic  tobaccos — blended 
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Self- 
HeatihfiF 


IRON 


AGENTS  M^H^ 

New  scientific  development  makes 
ironing  remarkably  easy.  No  wires 
or  attachments — all  self  contained. 
Gives  clean,  quick  heat,  easily  regu- 
lated. Costa  one  cent  for  3  hour's  use. 
Saves  steps.  Gats  ironing  time  in  half. 
Sella  fast.  Mrs.  Wagner,  Ohio,  sold  25  in  few  hours  spare 
time.  Mover,  Pa. ,  made  $164.00  in  one  week.  You  can  do  ut 
well.  No  experience  necessary.  Work  all  or  spare  time. 
You  simply  take  orders,  we  deliver  by  parcel  post  and  do 
collecting.  Commissions  paid  same  day  you  take  orders. 
Send  for  Catalog  and  FREE  OUTFIT  OFFER.  Write  today. 

AKRON  LAMP  CO.    376  Iron  St,  Akron,  O. 


PATENTS  Secured 

Prompt  service.  Avoid  dangerous  delays.  Send  for 
our  "Record  of  Invention"  form  and  Free  Book 
telling  How  to  Obtain  a  Patent.  Send  sketch  or 
model  for  examination.  Preliminary  advice  with- 
out charge.  Highest  References.  Write  TODAY. 
J.  L.  Jackson  *  Co..  312  Ouray  Bldg., 
Washington,  D.  C. 


$10.0®  A  DAY  PAID 

Weekly  to  one  man  in  each 
county  taking  orders  for 
COFTIELD  TIRE  PROTEC' 
TORS.  They  prevent  punc- 
tures, blowouts,  stone  bruises 
and  fabric  breaks.  Double 
tire  mileage.  Pay  for  them- 
selves on  first  tire;  used  over 
and  over  again.  Pure  live 
rubber;  no  metal,  no  fabric, 
no  friction.  Easily  applied;  no  cement  or  tools 
required.  Nothing  like  it.  Absolute  three-year 
guarantee.  Users  are  boosters.  Unlimited  demand. 
Every  truck  or  auto  owner  alive  prospect.  No 
capital  required.  Checks  mailed  weekly.  Write  to 
Coffield  Tire  Protector  Co.        305  Court  St..  Dayton,  Ohio 

Why  Toil  at  Uncertain  Jobs? 

When  you  may  be  selected 
for  Gov't  Railway  Mail 
Clerk.  Appointments  every 
state.  Expenses  paid  ;  va- 
cation and  sick-leave  with 
pay;  No  strikes  or  shut-downs; 
common  education  sufficient 
Questions  free.  —  COLUMBUS 
INSTITUTE,  I-  90    Columbus.  0. 
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to  bed  or  anywhere 


'All  Dressed 
Up' 

You're  always  "ready  for 
inspection"  if  you  own  a 
NOVITAS.  For  this  50c 
heatless  trouser-press  keeps 
your  creases  iu  perfect 
shape.  No  heat — no  irons 
— no  muss  nor  fuss.  Just  lay 
your  trousers  in  NOVITAS 
— adj  list  the  clamps — go 
nd  NOVITAS  does  the 


rest.    S?nd  50c — get  one  postpaid. 

"Pay  Call" 

sounds  every  day  fer  our  agents.  $10  per  DAY 
and  up.  NOVITAS  is  a  brand  new  proposition 
and  s /lis  on  sight  to  every  man.  Most  men 
buy  3.  You  make  100%  on  each  sale.  Send 
50c  tcday  for  sample.  Special  wholesale  terms 
to  men  who  can  take  charge  of  our  business  iu 
selected  territories. 

Novitas  Sales  Company 

163  High  St.       WALTHAM,  MASS. 

Makers  of 

NOVITAS 

TROUSER,  PRESS 


To  introduce  the  best  automobile 
tires  in  the  world.  Made  under 
our  new  and  exclusive  Internal 
Hydraulic  Expansion  Process 
that  eliminates  Blow-out— Stone- 
Bruise — Rim-Cut  and  enables  us  to 
sell  our  tires  under  a 

10,000  Hils  Guarantee 

We  want  an  agent  in  every  com- 
munity to  use  and  introduce  these 
■wonderful  tires  at  our  astonishingly 
low  prices  to  all  motor  car  owners. 
Write  for  booklet  describing  this  new 
process  and  explaining  our  amazing 
introductory  offer  to  owner  agents. 

Hydro-United  Tire  Co. 

Dcji.?M-CI:!Mij»     SaiFranstscD      PoClsmno,  Pa. 


LIVE  NOVELTIES 

For  All  Celebrations 

Flags,  Balloons.  Patriotic  Parasols.  Horns,  Noise 
Makers,  Confetti,  Blowouts,  Beads,  Badges,  etc. 

We  will  send  our  Wholesale  Catalogue  tree  to  any 
Post   or   Buying  Committee. 

Ed.  HAHN,  Legion  Dept. 
222   W.  Madison    St.,  CHICAGO,  ILL. 


supervision  of  the  President,  as  the 
Legion  desired.  It  is  understood  that 
on  his  last  visit  to  Washington  Com- 
mander Galbraith  was  asked  by  Mr. 
Harding  to  suggest  the  name  of  a  Le- 
gion man  to  head  the  new  organization. 
This  Mr.  Galbraith  declined  to  do.  His 
view  was  that  the  responsibility  was 
the  President's,  not  the  Legion's.  When 
the  time  came  the  President  appointed 
Charles  R.  Forbes,  and  by  that  means 
handed  Mr.  Forbes  a  job  inferior  in 
magnitude  to  few  in  the  Federal  Gov- 
ernment. 

While  generally  improved  from  what 
it  was  in  1919  the  situation  that  Mr. 
Forbes  took  over  was  still  shockingly 
bad  in  nearly  all  departments.  Know- 
ing this,  the  Legion  did  not  expect  in- 
stantaneous results.  Mr.  Forbes  was 
assured  of  this.  He  was  promised  com- 
plete co-operation.  The  Legion  pledged 
him  every  aid  and  undertook  to  with- 
hold public  criticism  and  to  suspend 
judgment  until  he  had  been  given  a 
thorough  opportunity  to  demonstrate 
his  ability  to  untangle  the  skein. 

The  Legion's  Liaison 

The  Legion  has  kept  its  bargain. 
With  a  liaison  officer  in  each  of  the 
fourteen  regional  districts  into  which 
the  Bureau  has  divided  the  country,  the 
Legion  has  kept  the  mechanism  of  its 
entire  organization  at  the  disposal  of 
the  Bureau  and  the  veteran.  Under 
Chairman  A.  A.  Sprague  the  Legion's 
National  Rehabilitation  Committee  has 
been  reorganized  especially  for  co- 
operation with  the  Bureau.  In  addi- 
tion to  the  National  Committee  there 
are  now  fourteen  separate  district  com- 
mittees, one  in  each  district  of  the  Vet- 
erans Bureau.  Legion  officials  and 
representatives  have  been  in  constant 
touch  and  frequent  conference  with  Mr. 
Forbes  and  his  representatives.  The 
Legion  has  criticized,  advised,  worked 
and  fought  as  hard  as  ever  before  to 
put  the  Bureau  on  its  feet. 

Ten  months  have  passed  since  Mr. 
Forbes  took  the  reins.  What  the  Le- 
gion has  done  in  this  time  has  been 
done  without  comment,  except  such  as 
would  tend  to  reassure  the  veterans 
and  the  public  and  avert  too  hasty 
judgment.  Most  of  what  the  public 
and  the  veterans  have  been  permitted 
to  read  of  the  Bureau  has  emanated 
from  the  Bureau's  publicity  office  in 
Washington.  It  is  to  be  regretted  that 
these  utterances  have  frequently  been 
misleading.  We  have  read  repeatedly 
of  the  staggering  sums  the  Government 
is  spending  on  the  disabled.  Just  now 
it  is  spending  money  at  the  rate  o? 
$528,600,000  a  year,  and  the  President's 
signature  to  the  new  Langley  bill  in- 
creases this  total  to  $545,600,000,  or  as 
much  as  it  cost  to  run  the  whole  United 
States  Government  twenty-five  years 
ago.  We  hear  that  30,000  men  are  in 
hospitals,  that  109,000  are  taking  voca- 
tional training.  The  inference  is  that 
all  is  lovely. 

This  inference  is  false.  It  is  not  a 
question  of  how  much  is  spent,  but  how 
wisely  it  is  spent.  Thirty  thousand 
men  in  hospitals  means  little  unless  we 
know  they  are  in  fit  hospitals  and  that 
there  are  no  others  not  in  hospitals  who 
should  be  there.  And  we  know  the 
contrary  of  this  to  be  true.  One  hun- 
dred and  nine  thousand  men  in  voca- 
tional training  is  significant  only  if 
these  men  are  getting  training  which 
will  enable  them  to  come  back  to  your 
town  and  mine  and  earn  a  living.  Such 


is  not  the  case.  So  much  for  figures 
as  instruments  of  propaganda. 

The  American  Legion  supports  the 
Veterans  Bureau,  however.  It  sup- 
ports the  present  administration  of  the 
Bureau.  It  is  able  to  understand  some 
of  its  failures  because  of  the  size  of 
the  job  it  undertook  and  because  the 
Legion  has  reason  to  appreciate  the 
powerful  nature  of  some  of  the  opposi- 
tion Mr.  Forbes  has  met  while  en- 
deavoring to  carry  out  his  work  along 
the  paths  that  will  lead  to  success. 
Other  shortcomings  of  the  Bureau  are 
less  easily  understood. 

Though  the  Government  is  spending 
more  than  half  a  billion  dollars  annu- 
ally the  disabled  veterans  are  not  re- 
ceiving benefits  in  any  way  commen- 
surate with  that  vast  outlay.  Between 
the  tax-payer  who  gives  and  the  vet- 
eran who  receives  intervenes  the  old 
familiar  bucket  brigade — the  silhou- 
ettes of  Incompetence,  Jealousy,  Mis- 
management, Greed,  Waste,  Extrava- 
gance and  Short-sightedness.  Of  the 
golden  stream  Uncle  Sam  pours  forth 
far,  far  too  few  drops  reach  the  ulti- 
mate beneficiary,  the  disabled  man. 

No  sooner  had  the  consolidation  vic- 
tory been  won  than  some  of  those  who 
had  suffered  a  loss  of  the  independent 
exercise  of  authority  began  their  devi- 
ous campaign  to  restore  the  old  order, 
to  divide  and  delegate  powers,  to  set  up 
extra-responsible  little  commissions  and 
functionaries;  in  short,  to  disintegrate 
the  new  machine  before  it  turned  a 
wheel.  The  sinister  figure  of  politics,  in 
its  worst  manifestation,  that  of  the 
spoilsman,  lurks  in  ante-rooms  and  dark 
corners.  Literally  thousands  of  ap- 
pointments are  made  within  the 
Bureau.  What  a  rlum  crop!  Before 
it  pipped  its  shell  the  new  Bureau  felt 
the  hypnotic  influence  of  political  pres- 
sure and  political  interference. 

Politics  and  Greed 

It  seems  unthinkable  that  politics  and 
private  greed  could  delay  for  a  year 
the  location  of  hospitals  while  men  who 
have  fought  the  country's  battles  are 
dying  and  going  insane  for  the  need  of 
those  hospitals.  But  this  is  the  case. 
Site  on  site  has  been  chosen,  agreed 
upon  by  eminent  experts,  only  to  be 
abandoned  in  the  face  of  objection" 
arising  from  politics  or  selfishness  or 
both.  There  was  the  millionaire  who 
knew  Secretary  Mellon.  He  didn't 
want  a  soldiers'  hospital  near  his  coun- 
try estate  and  he  had  his  way.  An 
exclusive  young  ladies'  college  viewed 
with  repugnance  the  same  thought; 
another  rich  man  "saw"  an  influential 
Congressman ;  rival  chambers  of  com- 
merce created  a  Sargasso  Sea  which  im- 
peded all  progress.  These  incidents 
seem  unthinkable  but  they  are  true. 
These  are  only  a  few  of  the  factors 
which  brought  about  the  failure  of  the 
hospital  building  program  inspired  by 
Commander  Gr.lbraith  and  for  which 
$18,600,000  was  appropriated  fifteen 
months  ago. 

Vocational  training  is  only  70  per- 
cent efficient  by  Mr.  Forbes'  own  ad- 
mission. The  director  speaks  conserv- 
atively. The  present  vocational  train- 
ing situation  is  doing  a  large  part  of 
those  109,000  students  no  good,  but 
positive  harm.  In  an  effort  to  redeem 
the  evil  conditions  surrounding  "place- 
ment training"  where  a  man  takes  a 
job  and  is  supposed  to  get  his  training 
that  way,  and  to  prevent  dishonest 
schools  from  milking  the  Government 
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Drums 

will  help  you  /  _ 

Earn  More  Money  j 

You  legionnaires!  Our  professional  ModeJ 
Drums  and  complete  outfits  make  it  easy  to  de- 
velop talent  at  home.  Practice  with  piano  or 
vlctrola. 

Extra  Earnings 


easily 
made 


playing  in  your  spare  time. 

Complete  outfits  from  S22.50  to  $90.00.  Call  on 
your  dealer  or  write  us  for  new  catalogue. 

LUDWIG  &  LUDWIG 

Drurnmakers  to  the  Profession 
1615  N.  Lincoln  St.       CHICAGO,  ILL. 


Carnivals,  Picnics, 

Celebrations,  Etc. 

Buy  your  supplies  where  you  get  the  best  goods  and 
the  lowest  prices.  We  have  been  specialists  for  over  34 
years,  and  our  goods  can  bo  disposed  of  at  a  large  profit. 

Write  for  Shure  Winner,  Catalogue  No.  96  L.  It  is  a 
sure  guide  to  profits  and  success.  It  illustrates  every- 
thing you  need.    Sent  Free  to  Legion  Posts. 

Balloons  Jewelry 
Silverware         Aluminum  Goods 
Flags  Paddle  Wheel  Goods 

Decorations        Indian  Blankets 
Dolls  Watches 
Chinese  Baskets  Manicure  Sets 
Novelties  in  Great  Variety 
Be  sure  to  send  for  this  catalogue. 
You  need  it  If  you  want  your 
next  affair  to  be  successful. 


IM.  SHURE  CO. 

Wholesale  Variety  Merchandise 
237  W.  Madison  Si.,  Chicago,  III. 


MAKE   BIG  MONEY 

Sell  $15  adding  Machine.  Marvelous  new 
device.  Adds,  subtracts,  multiplies  and 
divides.  Accurate,  speedy,  sales  enormous. 
Equal  in  work  to  a  high  priced  machine. 
Used  by  the  U.  S.  Government  and  the  largest 
railroads.    Territory  going  fast.     Act  quick. 

Lightning  Calculator  Co.,  Dept.L,  Grand  Rapids, Mich. 


RADIO 

It  is  easy  to  build  your  own  receiving  set  if  you  have 
a  set  of  our  "Blueprints  and  Instructions."  You  can 
listen  to  any  of  the  Broadcasting  Stations  with  this 
inexpensive,  long  range,  regenerative  set. 
Price  for  "Blueprints  and  Instructions"  82.00. 
Enclose  money  order  or  check  with  order. 

RADIO  INTELLIGENCE  CORP, 
WINCHESTER.  KY. 


COMEinOUTofthe 

Don[t  get  wet  with  shelter  right  at  hand 
Don't  plug  for  $2S  weekly-  when  with 
the  same  effort  you  CAN  earn  $y$  or 
more,  selling  our  custom  made  raincoats. 
We  are  one  of  the  largest  mfg.  in  New 
York — whole  or  spare  time.  Write  at 
once  for  full  details  and  free  outfit. 

UNIVERSAL  RAINCOAT  CO. 
£09  Broadway  New  York  City 


I  can  make  a  eood  penman  of  you  at  t 
daring   spare  time.    Write   for  my 
•How  to  Become  a  Good  Penman' 

beautiful  specimens,  all  Free  Your  r 
elegantly  written  on  a  carri  if  you  em 
stamo.    F.  W.  TAMBLYN 

420  Bidie  Bide. .  Kansas  City  V 


and  deluding  the  veterans  Mr.  Forbes 
started  a  school  of  his  own  in  a  deserted 
army  camp  at  Chillicothe,  Ohio.  This 
courageous  experiment  may  be  the  so- 
lution of  the  vocational  training  mess. 
And  it  may  be  a  conspicuous  failure.  It 
probably  depends  on  what  happens  at 
that  school  within  the  next  few  weeks. 
Some  things  are  far  wrong  there  now, 
but  drastic  steps  can  save  the  school. 

Mr.  Forbes  has  done  much,  but  a  gen- 
eral atmosphere  of  looseness  and  in- 
competence pervades  some  divisions  of 
the  Bureau.  There  is  lack  of  vision. 
Still  the  tale  of  learning  only  from  ex- 
perience with  the  veteran  paying  the 
price  of  the  lesson.  Too  many  Bureau 
officials  and  employes  (and  this  criti- 
cism is  general)  offer  to  compensate 
their  shortcomings  with  recitals  of  their 
immense  sympathy  for  the  disabled  and 
the  compelling  interest  they  have  in 
their  work.  Sympathy  and  interest  are 
fine  things.  There  can  be  no  success 
without  them.  But  they  are  qualities 
which  in  their  highest  exemplification 
reveal  themselves.  They  are  never  ac- 
ceptable substitutes  for  intelligence  or 
ability. 

These  are  highlights  in  a  situation 
The  American  Legion  Weekly  means  to 
disclose.  It  will  do  so  in  the  hope  and 
with  the  confidence  that  public  opinion 
will  lend  the  Bureau  and  the  Legion  re- 
newed support  in  the  effort  which  must 
redeem  the  Government's  ill-kept  prom- 
ises to  our  bi-oken  men. 


(The  second  article  of  this  series  will 
tell  of  the  failure  of  the  1921-22  hos- 
pital building  program.) 


Why  Use 
the  Dotted  Line? 

"VyHAT  would  I  get  out  of 
*  *  the  Legion?  It  gives  as 
much  service  to  non-members 
as  to  members."  Elbridge  Saxon 
of  San  Francisco  says  the  ques- 
tion was  fired  at  him  by  a  veteran 
he  asked  to  join.  Mr.  Saxon 
answered : 

If  you  are  not  a  Legionnaire, 
you  may  get  Legion  legisla- 
tive aid,  Legion  aid  under 
the  new  California  veteran  s 
land  aid  bill,  Legion  hos- 
pitalization aid,  Legion  aid 
in  a  hundred  ways,  but  you 
wont  be  one  of  the  gang;  you 
wont  enjoy  Legion  good 
times,  you  wont  enjoy  Legion 
athletics,  you  zuont  enjoy 
Legion  feasts  and  Legion 
shows.  You'll  be  an  out- 
sider. You  wont  have  that 
feeling  of  doing  a  good  job 
well. 

What  hard  question  has  a  non- 
member  asked  you?  What  did 
you  tell  him?  Write  the  Dotted 
Line  Editor,  The  American 
Legion  Weekly,  627  West  43d 
Street,  New  York  City. 


♦A  Vacation 
EverV 

Week  End 


That  is  what  you  will  enjoy 
with  an 

Indian 

What  you  save  on  carfare 
riding  to  work,  will  pay  for 
your  pleasure  trips,  for  the 
Indian  Motocycle's  Power- 
plus  Motor  gives  you  power — 
with  economy. 

60  to  70  miles  to  the 
gallon.    No  hill  too 
steep,  no    road  too 
narrow. 
Ask  any  Indian  dealer  for  a 
demonstration.   Write  Depart- 
ment L  for  literature. 
Numerous  improvements. 
Two  brand  new  models — New, 
low  prices. 

HENDEE 
MANUFACTURING 
COMPANY 

Largest  Motorcycle  Manufacturer 
in  the  World 


Springfield 


Mass. 


BECOME  A 
RAILWAY  MAIL  CLERK 

Examinations  soon.     Ex-service  men  given  prefer- 
ence.    S1600  to  $2300  a  year.     No  strikes,  no  lock- 
outs.   Common  edu- 
!■••■■■•••••••■■  w www  pj^   ca^jon  sufficient. 

Patterson  Civil  Service  School  V^pUM.iw 

Dept.  636-B         ROCHESTER,  N.  Y.  pon  for  Catalop;. 

Sirs:  Send  me  without  charge  your  *  Pah>r<nn  fi?il 
Catalog,  describing  this  and  other     »##  s„v"e  School 

\   Dept.  6%- H 
O  Rochester, 


U.  .s.  Government  positions. 


Name 


N.  r. 
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Ford  Runs  from  40  to  57 
Miles  on  Gallon 
of  Gasoline 


A  new  automatic  Vaporizer  and  De- 
carbonizer, which  in  actual  test  has 
increased  the  potver  and  mileage  of 
Fords  from  25  to  50  per  cent  and  at 
the  same  time  removed  every  particle 
of  carbon  from  the  cylinders,  is  the 
proud  achievement  of  John  A.  Stran- 
sky,  279  South  Main  Street,  Puk- 
wana,  South  Dakota.  A  remarkable 
feature  of  this  simple  and  inexpen- 
sive device  is  that  its  action  is  gov- 
erned entirely  by  the  motor.  It  is 
slipped  between  the  carburetor  and 
intake  manifold  and  can  be  installed 
by  anyone  in  five  minutes  without 
drilling  or  tapping.  With  it  attach- 
ed, Ford  cars  have  made  from  40  to 
57  miles  on  one  gallon  of  gasoline. 
Mr.  Stransky  wants  to  place  a  few  of 
these  devices  on  cars  in  this  territory 
and  has  a  very  liberal  offer  to  make 
to  anyone  who  is  able  to  handle  the 
business  which  is  sure  to  be  created 
wherever  this  marvelous  little  device 
is  demonstrated.  If  you  want  to  try 
one  entirely  at  his  risk  send  him  your 
name  and  address  today. — Adv. 


Before  finishing  AUTO  MECHANICS  course  at 
the  SWEENEY«ACTO  SCHOOL  Kaynor  is 
grabbed  by  the  American  Radiator  Co.  at  S150  a 
month.  Big  concerns  can't  wait — need  Sweeney 
trained  men  Now.  Sweeney  System  of  Practical 
Instruction — no  books;  TOOLS,  real  work— eight 
weeks— puts  men  QUICK  into  jobs  SI 00  to  $400 
monthly— from  chauffeurs  to  garage  managers.  NO 
PREVIOUS  EXPERIENCE  NEEDED.  If  you 
are  mechanically  inclined  WRITE  TODAY  for 
72  page  illustrated  book;  tells 
all  you  want  to  know  about 
World's  Greatest 
TRADE  SCHOOL 

and  opportunities  for  men.  If  you  like  working 
on  cars  I  will  make  you  an  amazing  offer. 

-EMORY  J.  SWEENEY,  Pres. 

>LEARN  A  TRADE* 


fSCHOOLOF  AUTO-TRACTOR-AVlATIONi 
93  SWEENEY  BIDS.  KANSAS  CITY.MO/ 


They  die 
outdoors  \j 

For  roaches 


ind  i 


iter 


buj?s  use  Rat 
Bis-  K  i 
Paste.     The  i 
Pastcthat J 
Kilts. 


No  mixing 

No  Spreading—  No  Muss~ 

a±  Just  crumble  up  a 

Rat  Bis-Kit 

about  the  house.  Rats 
will  seek  it,  eat  it,  die 
outdoors.  Easiest, 
quickest,  cleanest  way.  25c 
and  35c.  Also  Rat  Bis-Kit , 
Paste  in  tubes,  25c.  All  Drug  1 
I  or  General  Stores. 

The  Rat  Biscuit  Co. 
Springfield,  Ohio 


Your  Outfit's  Photograph 

In  '17,  '18  or  '19  your  organization  was  photo- 
graphed. It's  the  only  photograph  of  the  "bunch" 
as  you  and  they  were  then.  It  can  never  be  taken 
again.  Get  a  copy  now,  while  you  can,  for  your 
children  and  their  children's  children.  If  your  out- 
fit was  photographed  we  can  supply  it.  Give  full 
Dame — camp  and  date.    Price  $2.00. 

COLE  &  CO.,  Asbury  Park,  N.  J. 


EX-SERVICE  INFORMATION 

Ex-service  persons  seeking  adjustment  of  claims  or  information  should  apply  to  their  post  service  officer. 
If  the  settlement  or  the  information  sought  cannot  be  obtained  locally,  inquiry  should  be  addressed  to 
the  Service  Division,  National  Headquarters,  American  Legion,  Indianapolis,  Ind. 


File  Your  Claim  Now 

Are  you  as  well  today  as  you  were  before 
you  entered  the  service? 

You  probably  are.  But  perhaps  you  are 
not.  You  may  be  suffering  from  an  ailment 
which  started  while  you  were  in  uniform 
which  has  not  given  you  much  concern,  but 
which,  nevertheless,  causes'  you  to  feel  at 
times  that  it  may  grow  worse.  The  chances 
are  you  never  have  filed  a  claim  for  com- 
pensation if  you  are  in  this  class.  Your 
pride  may  have  restrained  you,  or  you  may 
have  believed  it  would  be  an  imposition  upon 
the  Government  for  an  apparently  able- 
bodied  man  like  you  to  go  before  the  medical 
examiners. 

If  you  reasoned  thus,  your  feelings  are 
praiseworthy,  of  course.  But  they  may, 
nevertheless,  be  injudicious.  There  are 
some  things  you  ought  to  do  for  your  own 
protection.  By  ignoring  any  present  ail- 
ment, due  to  your  service,  you  may  forego 
the  chance  later  to  present  a  claim  for 
compensation  if  it  should  become  a  real  dis- 
ability. It  is  important  that  you  have  your 
present  ailment,  no  matter  how  slight,  made 
a  matter  of  official  record. 

Every  man  with  a  way-time  disability, 
hoivever  trivial,  who  has  not  filed  a  claim 
for  compensation  should  do  so  before  August 
9,  1922.  This  is  the  time  limit  specified 
for  the  filing  of  claims  under  the  Sweet 
Act  passed  last  Autumn.  The  section  of 
the  act  containing  the  provision  is  as 
follows: 

Section  306:  "No  compensation  shall  be 
payable  for  death  or  disability  which  does 
not  occur  prior  to  or  within  one  year  after 
discharge  or  resignation  from  the  service, 
except  that  where,  after  a  medical  examina- 
tion made  pursuant  to  regulations,  a  cer- 
tificate has  been  obtained  from  the  director 
at  the  time  of  discharge  or  resignation  from 
the  service,  or  within  one  year  thereafter, 
or  within  one  year  after  the  passage  of 
this  amendatory  act,  whichever  is  the  later, 
to  the  effect  that  the  injured  person  at  the 
time  of  his  discharge  or  resignation  was 
suffering  from  injury  likely  to  result  in 
death  or  disability,  compensation  for  death 
or  disability  shall  be  payable  whenever  oc- 
curring, proximately  resulting  from  such 
injury." 

It  is  obvious,  from  the  above,  that  it  is 
advisable  to  file  a  claim  now  regardless  of 
whether  the  man  with  a  disability  believes 
it  sufficient  to  entitle  him  to  compensation 
at  this  time.  Compensation  is  only  awarded 
where  the  disability  is  found  to  be  at  least 
10  percent.  If  the  medical  examination 
and  the  facts  in  the  case  reveal  that  a  man 
is  suffering  from  a  disability  due  to  serv- 
ice of  less  than  10  percent,  the  applicant 
will  be  provided  with  the  certificate  of 
disability  which  will  serve  as  the  basis  of 
any  claim  he  may  wish  to  present  later  if 
his  disability  increases. 

It  should  be  remembered,  of  course,  that 
it  will  be  necessary  to  prove  that  the  dis- 
ability is  of  service  origin  or  was  ag- 
gravated by  service.  If  the  applicant's  army 
service  record  in  the  office  of  the  Adjutant 
General  at  Washington  does  not  furnish 
the  facts  to  substantiate  the  claim — if  there 
are  no  records  of  the  applicant  having  been 
treated  in  army  hospitals,  for  instance — 
he  may  be  required  to  supply  additional 
proof  to  establish  the  existence  of  a  continu- 
ous and  material  disability  from  date  of 
discharge,  or  from  a  date  sufficiently  close 
to  the  day  of  discharge,  to  the  date  of 
application. 

Men  who  wish  to  make  their  disabilities 
a  matter  of  record  should  communicate  with 
the  nearest  of  the  fourteen  regional  district 
offices  of  the  Veterans  Bureau  or  one  of 
the  140  sub-offices  which  are  distributed 
throughout  the  country.  They  will  be  in- 
formed of  the  applications  which  must  be 
filled  out,  and  of  affidavits  which  must  be 
made  and  will  be  given   a  medical  ex- 


amination. Most  Legion  post  service  officers 
are  assisting  applicants  in  preparing  their 
claims. 

Hospital  Aides  Wanted 

There  is  urgent  need  in  Veterans  Bureau 
hospitals  of  reconstruction  aides  in  physio- 
therapy and  occupational  therapy  in  con- 
nection with  the  rehabilitation  of  disabled 
ex-service  men.  The  United  States  Civil 
Service  Commission  is  now  receiving  ap- 
plications for  these  positions.  Applicants 
are  not  required  to  report  for  written 
examinations,  but  are  graded  upon  the  sub- 
jects of  education,  training,  experience  and 
physical  ability.  Ex-service  men  will  be 
given  preference.  Full  information  con- 
cerning salaries  and  requirements,  and 
application  blanks,  may  be  obtained  by 
writing  the  United  States  Civil  Service 
Commission,  Washington,  D.  C,  or  from 
the  board  of  Civil  Service  examiners  at 
the  post  office  or  customs  house  in  any  city. 

Questions  and  Answers 

The  Sale  of  Buttons 

As  a  wearer  of  the  silver  discharge  but- 
ton, I  wish  to  inquire  what  right  a  com- 
pany has  to  advertise  for  sale  both  silver 
and  bronze  discharge  buttons.  Am  I  to 
understand  that  anyone  can  buy  one  of 
these  buttons  and  wear  it? — T.  Forrest 
Brown,  Amsterdam,  N.  Y. 

The  sale  of  bronze  and  silver  discharge 
buttons  to  those  properly  entitled  to  wear 
them  is  authorized  by  the  Government. 
Dies  for  the  manufacture  of  these  buttons 
are  now  sold  to  various  manufacturers  and 
dealers  by  the  United  States  Mint  in 
Philadelphia.  Naturally,  dealers  are  sup- 
posed to  see  the  proper  credentials  of  a 
man,  showing  his  right  to  wear  either  but- 
ton, before  they  sell  one  to  him,  such 
sales  being  made  usually  to  replace  the 
original  button  or  in  case  a  man  wants 
several  of  them  for  his  different  suits  of 
clothes.  Public  sentiment,  however,  is  the 
best  safeguard  against  the  misuse  of  either 
button. 

Australia's  Compensation 

Will  you  kindly  answer  the  following 
questions:  1.  What  did  Australia  pay  her 
soldiers  and  sailors,  officers  and  men,  who 
served  during  the  World  War?  2.  What 
bomity  has  she  granted  her  service  men? 
3.  What  was  the  number  of  men  she  had 
in  the  war?  4.  What  were  her  losses; 
(a)  total  deaths  (6)  other  casualties?- — 
"Ex-GOB." 

1.  Privates,  $1.46  per  day;  lieutenants, 
$5.11  per  day. 

2.  Members  of  naval  forces  who  served 
in  a  sea-going  ship,  members  of  the  Aus- 
tralian Imperial  Forces  who  embarked  from 
Australia  on  or  before  November  10,  1918, 
and  Imperial  Reservists  who  served,  were 
granted  a  gratuity  at  the  rate  of  36  cents 
per  day  of  service.  Members  of  the  naval 
forces  who  did  not  serve  in  a  sea-going 
ship  and  members  of  the  military  forces 
who  did  not  embark  for  overseas  service 
received  24  cents  per  day.  Both  of  these 
gratuities  were  granted  as  from  date  of 
enlistment  to  the  date  of  the  Armistice. 
It  is  ordinarily  payable  in  non-negotiable 
Treasury  bonds  maturing  not  later  than 
May  31,  1924,  and  bearing  interest  at  5% 
percert.  In  necessitous  cases  payment  is 
made  in  cash  if  so  desired  by  the  person 
entitled  to  same. 

2.  Four  hundred  thousand  voluntarily 
enlisted;   360,000  were  sent  overseas. 

4.  Total  deaths  from  wounds  or  disease 
were  59,330;  total  casualties  were  314,324. 
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July  1  is  going  to  be  a  whale  of  a  day  for 
Legionnaires  and  members  of  the  Auxiliary. 
It's  Membership  Day,  all  day.  We've  got 
to  poke  out  our  chests,  toot  our  own  horns 
and  tell  buddies  who  aren't  wearing  the  badge 
what  our  outfit  has  been  doing  to  make  the 
world  safe  for  fighting  men.  We've  got  to 
say  how  necessary  it  is  to  stick  together,  for 
the  sake  of  our  country  and  for  old  times' 
sake.  And  the  little  old  dotted  lines  must 
be  all  slicked  up,  nice  and  new  and  ready  for 
a  hundred  thousand  signatures. 

"Buddy  in  the  Barrel"  will  do  some  crow- 
ing himself  as  soon  as  the  first  cock  has  sig- 
naled a  new  day  and  bolted  the  barn  door. 
The  Stave  Hero  reports  as  follows: 

Behind  the  lines  there  are  already  rumblings 
of  the  coming  offensive.  Heavy  artillery  and 
tanks  are  being  brought  up  and  the  area  is 
packed  high  with  9.2  facts.  Chow  wagons 
line  the  highways  and  it  looks  like  a  big  ban- 
quet all  along  the  lines  for  the  late  evening 
following  the  victory.  Old-time  mess  ser- 
geants have  started  training  for  the  festivities. 

The  advance  will  be  made  under  a  creep- 
ing barrage  of  facts— what  The  American 
Legion  has  done  for  the  disabled,  for  those 
fortunate  enough  not  to  have  stopped  any- 


thing, for  the  country  as  a  whole.  All  fur- 
loughs fini.  Every  available  man  and  woman 
and  child  will  hop  the  bags  and  take  part  in 
the  heaviest  oral  barrage  put  over  since  we 
broke  camp  and  left  for  home. 

Columns  will  halt  at  noon  and  all  prisoners 
of  peace  will  be  allowed  a  goodly  ration.  In 
the  p.m.  the  newcomers  will  also  go  forward, 
and  re-inforcements  will  be  brought  up  from 
the  ranks  of  chambers  of  commerce,  Boy 
Scouts,  and  other  organizations  anxious  to 
see  every  service  man  become  a  Legionnaire. 

Booths  will  be  established  along  the  lines 
of  advance  where  membership  tickets  will  be 
handed  out.  Every  friend  captured  will  be 
decorated  with  the  Legion  colors.  La  Societe 
des  40  Hommes  et  8  Chevaux  will  be  out  look- 
ing for  victims  and  beaucoup  vets  will  do  their 
stuff  in  this  unit,  the  playground  of  the  Legion. 

In  the  evening  the  victory  will  be  cele- 
brated with  fireworks,  indoor  and  outdoor. 

Work  will  be  indulged  in  by  all.  In  24 
hours  we  must  pack  in  the  biggest  day's  labor 
the  Legion  has  ever  put  in.  Let's  dust  off 
the  old  o.d.  on  July  1,  get  into  it,  and  see  if 
we  can't  do  the  heaviest  job  of  selling  since 
Noah  talked  'em  into  getting  aboard  the  ark. 


Go  to  Your  Post,  Buddy, 
and  Ask  for  a  Detail 
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I CANTON 
SILK 
SHIRT 


Five  dollar  value  at  today's  reduced  prices.  An  es- 
pecially finely  woven.  Canton  Silk  shirt.  Only  $2.85. 
Smart  attached  collar.  Six  button  coat  front.  Soft 
single  cuff  with  button.  Plain  pocket.  Handily  sewn, 
extra  fine  stitches.  Guaranteed  by  30  years  of  shirt 
making  for  leading  stores  of  the  country.  Reference, 
First  National  Bank,  Philadelphia.  Send  order  today. 
Pay  C.  O.  D.  or  if  you  want  shirt  quickly,  send  Post  Office 
order.  We  pay  postage.  YOUR  MONEY  BACK  IF 
YOU  DON'T  LIKE  IT.  We  won't  even  ask  why. 
Light  tan.  Give  collar  size.  14  to  17  inches.  You  can 
have  same  shirt  with  laundered  neck  band  without  pocket, 
and  double  soft  cuffs.  SEND  FOR  BIG  LOT  OF  FREE 
SAMPLES,  newest  stylish  colors,  patterns,  and  materials 
in  gentlemen's  shirts.    Also  pajamas  and  night  shirts. 

TUTELMAN  SHIRT  COMPANY 
(Lf    227  North  12th  Street       Philadelphia,  Pa. 


FIREWORKS 

Catalogue  Displays  that  YOU 
can  fire,  $25.00  up  to  $200 

Specially  arranged  programs  with 
men  to  handle  and  fire,  $300  up 

Last  year  we  furnished  hundreds  of  Amer- 
ican Legion  Posts  with  fireworks  for  their 
various  celebrations. 

Byrnes  Display  Fireworks  Co. 


127  N.  Dearborn  St. 


CHICAGO,  ILL. 


OVER  $200  PROFIT 

Weekly  Above  Expenses 

All  over  the  U.  S.  and  Can- 
ada, we  are  establishing  vul- 
canizing service  stations. We 
instruct  you  and  furnish  the 
.most  modern  methods  and 
equipment. 

THE   A  N|D  ERSON 

Known  the  World  Over 

We  have  34  schools  in  U.  S. 
and  4  in  Canada.  One  is 
near  you.  School  pays  you 
$5  per  day  while  learning  to 
operate  the  station  which 
you  start  in  your  town  or 
elsewhere  on  small  capital. 
Write  for  full  particulars 
TODAY. 

THE  ANDERSON  STEAM 
VULCANIZER  CO. 

Manufacturers  of  Modern 
Tire  Repair  Equipment 
120  Williams  BIdg.,  INDIANAPOLIS,  U.  S.  A. 


H!    §9  tBr*BUS&  An  auto  owner  fn 
1.A  j  1  J  1  »  'Tt  each  locality  to 
mtttlm  mwttwm  rjseandintroduce 
Mel  linger  Extra-Ply  and  Cord  Tires. 

Make  big  money  part  or  full  time.  No 
capital  or  experience  needed.  Sample 
Sections  Furnished.  GUARANTEED 

8,000  &  10,000  Miles 

(No  Seconds).  Band  made.  Finest  materials. 

Shipped  prepaid  ori  approval. 
rWFW  TIRES  FOR  YOUR  CAR 
\J1V  Lill  tooneuser  ineachlocality. 
Be  first  to  write  quick  for  special 
Agents  Offer  and  l/ow  Wholesale  Prices. 
MELLINGER  TIRE  6  RUBBER  CO. 
904  North  Oak  St..  Kansas  Citw.  Me. 


CIVIL  SERVICE 

Courses  for  Postmaster,  Railway  Mail  Clerk,  City 
Carrier,  P.  O.  Clerk,  Rural  Carrier,  etc.,  by  former  civil 
service  employee  with  15  years  experience  in  the  Postal 
service,  and  13  years  experience  In  preparing  for  Gov't 
positions.  Our  students  have  made  99.50%  in  Gov't 
exams.  Our  unexcelled  $15  courses  only  $5  for  short 
time.  Several  sample  lesson  sheets,  valuable  illus- 
trated catalog  and  full  particulars  FREE. 

CIVIL  SERVICE  CORRESPONDENCE  SCHOOL,  PHILA.,  PA. 


Off  the  Doorsteps  and  at  'Em! 


(Continued  from  page  7) 


When  the  Worcester  (Mass.)  Post  campaigned  for  members,  it  told  everybody 
just  how  many  new  members  everybody  else  was  getting 


they  ought  to  have  waited  on  their 
doorstep.  But  it's  mighty  hard  to  tell 
a  post  which  produced  such  results  that 
they  used  the  wrong  tactics. 

This  is  the  way  they  did  it.  Teams 
of  ten  men  were  organized.  These  men 
and  the  leaders  of  the  teams  were 
picked  for  their  personality,  their  en- 
ergy and,  well — what  other  expression 
sums  it  up  any  better  than  "selling 
ability"?  Every  member  of  each  team 
was  drilled  forwards  and  backwards  in 
the  reasons  why  an  eligible  ex-service 
man  should  join  the  Legion.  They 
learned  them  by  heart.  Not  only  that, 
but  they  were  drilled  to  answer  objec- 
tions which  a  prospective  member 
might  raise. 

This  Legion  sales  force  went  over  the 
list  of  eligibles  in  its  city  and  divided 
up  that  list.  Each  man  made  himself 
definitely  responsible  for  getting  a  cer- 
tain number  of  members.  Then  each 
visited  his  prospects,  just  the  way  sales- 
men do,  and  put  it  up  to  them,  in  a 
salesmanlike  way. 

There's  an  art  in  selling.  These 
teams  of  Legion  membership-getters 
practiced  it.  They  approached  each 
prospect  tactfully.  Wherever  possible, 
and  if  they  didn't  already  know  him, 
they  tried  to  find  out  something  about 
a  man  before  approaching  him.  They 
didn't  try  to  start  the  conversation  with 
a  lawyer  by  talking  about  lead  pipe 
and  the  intricacies  of  a  gasoline  blow 
torch  nor  on  the  other  hand  did  they 
approach  a  plumber  with  a  line  of  chat- 
ter about  the  latest  doings  of  the  state 
attorney  or  the  legal  aspects  of  the 
Supreme  Court's  decision  on  the  child 
labor  tax. 

They  used  persuasion  as  well  as  argu- 
ment. They  not  only  put  Legion  mem- 
bership up  to  their  prospects  as  a 
duty;  they  showed  them  what  they 
could  get  out  of  it  in  a  business  and 
a  social  way. 

Did  you  ever  try  selling  books? 
Most  men  have  tried  it  once  in  their 
lives.  But  whether  you  have  or  not, 
you  know  that  no  book  agent  would  do 
much  business  if  he  merely  knocked  at 
the  door,  inquired  politely  if  his  cus- 


tomer wouldn't  like  to  buy  a  de  luxe 
edition  of  the  world's  handbook  of  indis- 
pensable information  and  then  walked 
away.  If  you  ever  sold  books  the  man 
you  worked  for  told  you  to  get  inside 
the  house  and  to  stick  until  you  had 
the  customer's  signature  on  the  dotted 
line,  and,  if  possible,  a  deposit. 

Well,  that's  the  way  these  teams  of 
member-getters  in  Ohio  worked.  They 
not  only  talked  to  eligible  men  about  Le- 
gion membership,  but  they  convinced 
them  and  "closed" — to  use  the  technical 
word  of  salesmanship.  It  is  an  inter- 
esting fact  in  connection  with  this  mem- 
bership campaign  that  as  a  rule  the 
man  in  each  group  of  ten  to  secure  the 
most  members  was  in  civilian  life  a 
salesman.  He  also,  as  star  salesman, 
was  always  the  last  man  sicked  onto  a 
particularly  obdurate  case. 

So  much  for  that  side  of  it — the  ap- 
proaching, the  convincing  and  the 
bringing  in  of  Legion  members  by  those 
going  after  them. 

Besides  good  salesmanship  there 
ought  to  be  organization  and  good  gen- 
eralship in  every  sales  campaign.  Prac- 
tically every  business  firm  of  any  size 
which  has  something  to  sell  has  a  sales 
manager  as  well  as  a  force  of  sales- 
men. Legion  membership  campaigns 
which  have  succeeded  best  have  been 
well  directed.  Raleigh  Post,  of  Raleigh, 
North  Carolina,  put  on  a  drive  of  the 
well-directed,  energetically-carried-out 
type  last  fall  which  produced  results. 

First  off,  they  appointed  a  general 
chairman  who  was  made  responsible 
for  the  entire  campaign.  With  that 
much  accomplished  they  fixed  upon  an 
underlying  principle  on  which  to  work. 
You  probably  won't  be  surprised  when 
you  learn  that  they  picked  for  this  the 
good  old  slogan,  "Every  member  get  a 
member." 

Since  he  had  been  given  quite  a  job 
to  accomplish,  the  general  chairman  de- 
cided he'd  better  divide  responsibility 
somewhat  in  order  to  save  his  own 
skin,  if  for  no  other  or  higher  motive. 
So  a  special  committee  of  fifteen, 
pledged  to  secure  ten  new  members 
each,   was  appointed  and   made  re- 
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PLAY  SAFE,  BUDDY! 

You  Legionnaires  know  what  it  rowans  to  go  up  against 
sickness  and  accidents,  which  made  as  many  or  more  casual- 
ties than  the  battlefields.  You  have  had  more  than  your 
share  of  experiences  at  dispensaries  and  base  hospitals.  Even 
in  the  camps  behind  the  lines  every  man  was  fairly  sure  to 
get  his  name  on  the  sick  book  once  or  more  every  two  or  three 
months.  Every  company  roster  showed  many  men  marked 
"light  duty,"  "sick  in  quarters"  or  "in  hospital. "  Your  pay 
and  allowance  went  on,  of  course,  and  there  at  least  you  were 
in  luok. 

In  civilian  life  it's  a  different  story.  Accidents  and  sick- 
ness play  no  favorites  in  our  everyday  existence  no  more  than 
they  did  in  the  army.  And  when  something  does  happen  to 
us,  salaries  stop  and  expenses  run  higher  than  ever.  Your 
physical  condition  is  probably  not  as  fcjod  as  in  the  war  days 
and  misfortune  is  still  likely  to  overtake  you.  Why  gamble 
with  fate?  Why  be  unprepared  for  the  disabilities  or  injuries 
that  may  be  in  store  for  you  before  another  day  dawns? 

How  You  Can  Protect 
Yourself  and  Home 

By  a  small  payment  yearly  to  us,  you  can  protect  yourself 
and  home  by  assuring  a  steady  income  in  case  you,are  eat  off 
from  employment  through  sickness  or  accident;  in.  case  at 
death  by  accident  your  heirs  wil!  be  well  provided  through  our 
policies.  There's  no  medical  examination  required,  no  assess- 
ments. All  risks  are  accepted  from  persons  between  the  acre* 
of  16  and  70.  Ours  is  an  old  and  re'iable  company — 36  pe*n 
in  business.  Write  us  today  for  complete  information.  No 
obligation  at  all. 

Sell  for  Us  in  Your 
Community 

If  you  want  to  go  to  work  in  a  high-class  selling  job,  drop  us 
B  line.  Our  policies  are  easy  sellers,  and  we'll  arrange  the 
hours  to  suit  your  convenience. 

North  American  Accident  insurance  Go, 
Bonneii  Bidff.,  Newark*  Nm  dm 


Get  ready  for 

4th  of  July  Parade 

Miniature  Medals 

Victory   S2.00 

M.-M.';in.  Philippines,  Spanish;  2. SO 
D.   S.   C,    Cuban.  China  Merit;  3,00 

D.  S.  M.  Good  Conduct   3.25 

Ribbon  Bar  Pins: 
U.  S.    Medals  and  Campaign 

Colors,  each  ribbon  25 

Foreign  Medals  and  Campaigns.  ,3fi 

Fmirragere  Shoulder  Cord   1.75 

Exti  a  fine  silk  and  Tip   2  25 

Full  size  Foreign  Decorations, Ribbons, 

Prices  on  Application. 
Army  Discharge  Buttons,  bronzed 

«r  silvered  25 

'y  Hon.  Dischargejiutton  ...  1.00 


CaiKnii: 


iharge  Badge   1.50 

(scno  discharge  number) 
Medaille    Commemurativu   de  la 
Grande   Guerre   Just  issued 
full  size  $7.00   Miniature....  $3.50 
Send  Money  Ordci — 
NOT  Personal  Cheek 
Do  Not  Send  Bills  By  Mail  Unless 
Registered. 

Berard,  10  W.  28(h  St.,  New  York 


AGENTS  SALESMEN 
GOLD  TRANSFER 

MONOGRAM  INITIAL  LETTERS 

$10 -$15  daily:  every  owner  wants  gold  initials  on 
side  door  of  automobile;  applied  while  waiting;  profit 
$1.38  on  sale  of  $1.50;  or  sell  him  set  that  he  may 
apply  own  monogram:  write  for  agency;  free  samples. 

MONOGRAM  LETTER  CO. 
Desk  B.  196  Market  St.  Newark,  N.  J. 


r 


800  Prepared  speeches 

800  15-Minute  prepared  speeches,  orations,  essays, 
debates,  addresses  and  lectures  on  th*.  following 
subjects:  Finance,  Education,  Religion.  Political 
and  Social  Occasions,  speeches  for  Banquets, 
Church  Societies.  Club  Talks.  Reunions  and  An- 
niversaries. After-Dinner  Talks,  Noon-day  Lunch 
Talks,  Debates  for  all  occasions.  Average  cost  5 
to  15c  each  in  group  lots.  All  speeches  written  by 
college  or  university  graduates.   Write  for  list. 

PUBLIC  SPEAKERS  SOCIETY 
Box  304,  Harrisburg,  Pa. 


The  Circulation 
Manager  Says: 

What  better  way  is  there  for  a  Bay  Scout 
to  become  a  REAL  Boy  Scout  than  to 
read  The  American  Legion  Weekly? 
The  Legion  is  adopting  many  troups  of 
Boy  Scouts.  All  these  boys  should  be 
reading  the  Weekly. 

The  price  for  a  year,  52  issues,  is  $2.00. 
They  should  send  their  name,  full  address 
and  $2.00  to 

CIRCULATION  MGR. 

The  American  Legion  Weekly 
627  West  43rd  St..  New  York  City 


sponsible  to  the  general  chairman. 
With  them  at  his  back  the  general 
chairman  felt  a  whole  lot  better — he 
had  someone  to  pass  the  buck  to. 

Anyone  who  has  been  an  enlisted 
man,  or  an  officer  either  for  that  mat- 
ter, knows  that  the  buck  can  be  passed 
both  ways.  This  committee  of  fifteen 
gave  the  chairman  a  chance  to  pass  it 
downward,  which,  on  the  whole,  works 
better  than  passing  it  upward.  But 
at  the  same  time,  it  didn't  let  him  out 
altogether.  He  knew  he  would  have 
it  passed  to  him  from  both  directions 
if  anything  fliwered.  That's  the  way 
a  campaign  ought  to  be  started — with 
some  one,  single  man  at  the  head  of 
it  and  responsible  for  securing  re- 
sults. 

The  next  step  was  to  decide  which 
committee  'was  going  to  get  whom.  It 
would  never  have  done  to  leave  it  to 
chance  as  to  which  ten  men  in  Raleigh 
each   committee   would   decide   to  go 


Introducing  Nemesis,  the  Department  of 
West  Virginia's  pet  white  elephant.  Every 
time  Nemesis  is  fed  a  subscription  card,  he 
absorbs  some  of  the  ink,  and  gets  back  a 
fragment  of  hide.  By  June  15th,  the  de- 
partment expected  Nemesis  to  look  like  a 
regular  circus  elephant,  black  all  over. 

after.  If  they  had  it  might  have  turned 
out  in  many  cases  that  two  committees 
would  be  going  after  the  same  man. 
So  the  city  was  divided  up  according 
to  professions  and  classes  of  business. 
For  example,  one  committee  was  as- 
signed to  interview  lawyers,  another 
to  see  retail  store  workers,  and  so  on. 

The  work  was  started  off  with  a 
grand  campaign  rally  at  which  cards 
were  distributed  bearing  the  names  of 
the  ex-service  men  outside  the  Legion. 
These  names  were  divided  up  among 
the  different  committees  according  to 
business  classification  and  profession. 

Everyone  had  something  definite  to 
do.  It  was  up  to  the  general  chairman 
to  secure  one  hundred  and  fifty  new 
members.  It  was  up  to  each  of  the  com- 
mittees under  him  to  secure  ten  new 
members.  And  it  was  up  to  the  members 
of  the  committees  to  pin  the  Legion 
button  on  Pete  Jones,  John  Smith  and 
Charley  Brown. 

Leading  drug  stores,  confectionery 
stores  and  smoke  shops  were  designated 
as  sub-offices  where  men  could  sign  up 
and  Legion  members  were  placed  in 
charge  of  them.  Card,  poster  and  letter 
advertising  was  used.  Daily  news 
articles  were  given  to  the  press. 

Nothing  remains  to  be  said  except 
that  the  campaign  went  over  the  top. 
It  had  been  so  well  planned  that  it 
couldn't  very  well  not  have  gone  over 
the  top. 

Here's  something  which  seems  to  be 
particularly  true  about  Legionnaires — 
they  don't  like  to  be  beaten.  Contests 
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Films  Developed 

'We  give  a  4c  rebate  on  all  ^  ^  » 

'  non-pnntable  films.  Highest  ^ade^alXy  tJlZ'S 
I  professional  workmanship  guaranteed  or  money  back. 

Beautiful  Enlargement  Free 
I  Enclose  any  favorite  negative  with  yourorderand 
we  will  make  you  a  beautiful  enlargement^ 
absolutely  free  if  you  send  name  and 
L  address  of  three  other  Kodak  owners/ 

MAILORDER  FILM^ERVICE 
Box  373-L       Milwaukee  Wis. 


,  You  can  easily  earn  aeon*?  for  th< 
'small  payments.  ParerrM  often  ad- 
vance first  payment  to  help  buy  a  RANGER.  44 
Styles, colors  and  sizes.  Factory  to  Rider  prices. 
Delivered  FREE,  express  prepaid,  for  30  DAYS* 
TRIAL.  Terms  to  suit— cash  or  easy  payments. 

T«ma«"  lamps,  vheels,  horns,  repairs  and 
ITKB  equipment  at  half  usual  prices. 
SEND  NO  MONEY.  Write  today  for  our  big, 
Free  Ranger  Catalog  and  marvelous  prices. 


cycle  Company  sjga 

D«pf,S-166ChicagO  free  catalog 


ex.service  men 


Become  Railway  Mail  Clerks 

$1600to$2300Year 


HUNDREDS  NEEDED 

Every  Ex-Service  Man  Should 

Write  Immediately  y 
Steady  Work       No  Layoffs  / 

Paid  Vacations  s       Sirs;  s 

(ll  Sam; 

Common  education 


Franklinlnstilute, 

Depl.F184, 
Rochester,  N.  Y. 
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t  get 


Ex-Service  M 
first  preference.  rj 
Send  coupon     ^        Jobs  no 
toHav—  inc  prefer 

SURE.  y 

/  Name  


a:  Send  mo,  without  charge 
Sample  Railway  Mail    Clei  I 
q\~       examination        questions;  (2 
••^ J  .    Schedule    showing     places    of  a] 
f\)        coming    U.    S.    Government  examina 
M      MM.-     1*1    List  of     many  Governmen 
■n:    Mi    Information  regard 
i  ex-service  men. 
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EARN  ¥5  $250.00 

POSITION  GUARANTEED,! 

Many  unusual  opportunities  for  trained  men  in  this  fasctnatlnsr 
profession.    Healthful,  outdoor  work:  travel  or  remain  near 
home;  something  new  every  day.    Meet  big  railway  offic  iala. 
Start  at  $1 10  per  month,  expenses  paid.   Prepare  at'Jbome  In 
3  moB.  spare-time  study.    Any  average  man  can  qualify. 

YOU  TAKE  NO  RISK 

Position  Guaranteed  or  money  refunded.  Youfeave  nothing 
to  lose.  Send  today  for  free  Booklet  No.  D-685tfip!ng  complete 
information.   Don't  delayl 

STANDARD  BUSINESS  TRAINING  INSTITUTE,  Buffalo,  N.Y. 


RF  A  RAILWA' 
DtTRAFFIC  inspector 


For  Graduations,  Anniversaniw,  etc. 

Here  at  60% 
of  Market  Price 

__ris  absolutely  flawless  dia- 
mond gem  1/2— 1/16  ct.  at  $100 
among  bargains  in  recent  list. 
Many  other  big  values  in  our  lists. 


Boy  HERE!  Prices  baaed  on  loan  tb  laegk 
not  market  values.  This  76  year  old  dia- 
mond banking  firm  has  thousands  nuMM 
loans  and  other  bargains.  Mast  sell  NOW. 

Why  Pay  Full  Prices 

Ad?  dttmondsent  for  absolutely  frss  examina- 
tion at  oar  risk.  No  obligation.  No  cost  to  jou. 

Send  for  Latest  List 

Describes  Diamond  Bargains  In  detail,  elves 
guaranteed  loan  values.  Explains  unlimited  ex* 
change  privilege.  Write  for  Uot  today.  Send>now. 
JOS.  OeROY  &  SONS  „  9087  DeRoy  IMfiV 
Only  Opposite  Post  Office-  Pittsburgh.  Pa, 


WALLPAPER 

1,000,000  ROLLS  r  write  for  Free  Sam- 

IPer    1  Ple  Catalog  of  50_new 
(  designs  and  colorings. 
•      ROll  Why  use  Paint  when  82c 
will  paper  Room  12  x  14, 9  ft.  high 

Martin  RosenDerger,  Cincinnati,  onio 


Catch  Fish, 


Eels,  Rabbits,  Skunk,  Wensel, 
Mink,  Muskrats  etc.,  in  large 
numbers,  with  our  new,  fold- 
ing, galvanized  Steel  Wire  Traps.  They  catch  them 
like  a  fly-trap  catches  flies.  Made  in  all  sizes.  Strong  and 
durable.  Write  for  Descriptive  Price  List,  and  our  Free 
booklet  on  best  bait  known  for  attracting  all  kinds  of  lish. 

J.F.GREGORY,  Dept.  44,  LEBANON, RIO. 


nrtfl  OflM  PIANO,  SAXO- 

KMv  PHONE,  or  TENOR  BANJO 
in  20  lessons.  Christensen  Schools  in  most 
cities,  or  Learn  by  Mail.  Write  for  Book- 
let, or  money-making  teacher's  opportunity. 

AXEL  CHRISTENSEN 
20  E.  JACKSON  CHICAGO 


Past  Commander  Badges! 

A  beautiful  and  lasting  gift  for  your  retiring  Post  and 
Department  Commander.  What  better  way  of  express- 
ing your  appreciation  for  services  well  done. 

10K — SIS. 00,  Plus  5%  War  Tax. 
14K— Sao.00,  Plus  6%  War  Tax. 
The  above  prices  include  satin  lined^  medal  case. 
Engraving  3o  per  letter  additional. 
EMBLEM  DIVISION 
NATIONAL  HEADQUARTERS 
The  American  Legion,  Indianapolis,  Ind. 


of  one  ward  against  the  other,  the 
"Reds"  against  the  "Blues,"  district 
against  district,  have  stirred  up  more 
member-getting  results  than  any  other 
scheme. 

The  Department  of  Mississippi  has 
organized  a  state-wide  membership 
battle.  The  eight  Congressional  dis- 
tricts of  the  State  have  been  paired  off 
against  each  other.  Department  head- 
quarters has  drawn  up  a  list  of 
speakers  to  address  membership  ral- 
lies. Accounts  of  the  contest  have  been 
prepared  for  the  newspapers.  Letters 
have  been  sent  to  district  leaders  and  to 
post  commanders  urging  them  to  do 
their  utmost  and  reminding  them  that 
the  district  which  secures  the  largest 
membership  before  state  convention 
time  will  control  the  most  votes,  elect 
the  most  officers  and  have  most  to  say 
about  how  things  are  to  be  run. 

Clarksville  Post,  of  Clarksville,  Vir- 
ginia, held  a  "Red  and  Blue"  contest 
in  which  itwas  stipulated  that  the  losing 
team  should  entertain  the  winners  and 
whatever  friends  they  wished  to  invite 
at  a  dinner  which  should  cost  not  less 
than  $1.50  a  plate.  The  contest  was  car- 
ried on  for  a  period  of  thirty  days. 
When  the  contest  started  the  post  had 
ten  members  in  good  standing  out  of  a 

1921  enrollment  of  forty.  When  the 
contest  closed  every  old  member  had 
paid  up  his  dues  and  forty  new  mem- 
bers had  been  secured,  bringing  the 

1922  enrollment  up  to  eighty. 

The  Francis-Arrington-Jones  Post  of 


Waynesville,  North  Carolina,  is  com- 
posed almost  entirely  of  disabled  vet- 
erans. With  a  last  year's  membership 
of  seventy-two  they  found  only  five 
members  remained  to  answer  the  1922 
roll  call.  They  decided  upon  a  mem- 
bership campaign  in  which  banquets 
and  wrestling  matches  helped  to  get 
publicity  and  arouse  enthusiasm.  The 
result  was  that  every  old  member  was 
reinstated  and  the  membership  in- 
creased from  seventy-two  to  178. 

Dozens  of  posts  have  thought  of  a 
good  prize  to  offer  the  man  getting  the 
most  new  members  in  its  campaign — a 
free  trip  next  October  to  the  National 
Convention  at  New  Orleans. 

In  regard  to  campaign  literature, 
many  posts  have  found  mailing  copies 
of  the  Weekly  to  prospective  members 
has  produced  good  results.  As  a  part 
of  its  membership  drive  this  year  the 
Department  of  Arkansas  mailed  copies 
of  the  Weekly  to  non-Legion  veterans 
throughout  the  State.  And  Arkansas 
has  made  mighty  good  headway  in 
getting  new  members.  Between  the 
months  of  February  and  April  it 
jumped  from  fifth  to  second  place  in 
the  list  of  blue  ribbon  departments. 

If  the  results  of  #11  membership 
drives  were  listed,  each  method  com- 
pared with  the  other  and  deductions 
made,  the  result  in  advice  on  how  to  get 
members  would  be  something  like  this: 

Get  the  post  interested.  Have  a  con- 
test.  Pull  a  stunt.   Keep  things  hum- 


ming 


Keeping  Step  with  the  Legion 


(Continued  from  page  8) 


Figures  Don't  Lie 

ONE  THOUSAND  and  ninety-five 
out  of  1,286  typical  veterans  inter- 
viewed in  the  Legion's  Service  Census 
have  permitted  their  War  Risk  Insur- 
ance to  lapse.  Of  the  1,095,  only  160 
want  to  reinstate  their  insurance  and 
68  to  convert  it.  From  the  figures  it  is 
apparent  that  191  of  the  1,286  inter- 
viewed have  already  converted  their 
insurance  or  are  at  least  continuing  it 
in  force.  Add  to  these  the  number  who 
wish  to  reinstate  and  convert  and  there 
is  a  gross  total  of  419  out  of  1,286  vet- 
erans who  believe  in  government  insur- 
ance enough  to  keep  up  their  policies  or 
to  want  to  have  them  back — something 
under  one-third. 

These  significant  figures  are  based  on 
tabulations  made  by  the  Legion's  Na- 
tional Service  Division  from  census  re- 
ports from  17  average  posts  in  Kansas, 
Massachusetts,  Minnesota,  New  York 
and  Utah.  Seventeen  posts  are  only  a 
minor  fraction  of  all  Legiondom,  but 
the  1,286  census  blanks,  it  is  believed, 
provide  a  fair  index  of  what  figures  for 
the  whole  country  will  eventually  show. 

No  less  interesting  are  the  figures 
on  adjusted  compensation.  Twelve  hun- 
dred and  ten  of  the  1,286  veterans  are 
in  favor  of  the  compensation  measure, 
68  oppose  it,  eight  are  not  sufficiently 
interested  in  the  question  to  express 
an  opinion.  Choice  of  options  is  as 
follows : 

Insurance  ,   282 

Home   aid  i.......,.r.T.i.r.-  152 


Vocational   training  67 

Land    settlement   76 

Adjusted  service  pay  ,  658 

This  makes  a  total  of  1,235,  so  that 
25  veterans  who  said  they  opposed  the 
bill  or  were  indifferent  to  it  must  have 
thought  better  of  it  when  faced  by  the 
actual  options. 

In  the  great  line-up  of  single  men 
versus  married  men,  the  former  muster 
850  of  the  1,286  against  436  for  the 
latter.  This  is  a  percentage  of  33.9 
married.  Figures  based  on  80,000 
readers  of  the  Weekly,  published  a  few 
weeks  ago,  showed  a  wedded  ratio  of 
38.4.  The  percentages  do  not  fully 
coincide,  rather  they  indicate  that  a 
good  solid  third  of  veterandom  is  non- 
bachelor,  and  indicate  that  the  propor- 
tion of  married  men  is  heavier  among 
Legion  members  than  among  non- 
Legion  veterans. 

The  figures  from  the  17  posts  show 
that  153  of  the  1,286  men  interviewed 
had  been  wounded  and  that  a  total  of 
180  were  suffering  from  some  disability, 
whether  caused  by  wounds  or  injuries. 
Forty-two  men  said  they  required  hos- 
pitalization; 45  had  not  applied  for 
compensation;  70  claimed  not  to  have 
received  a  satisfactory  adjustment  of 
compensation.  Twenty-one  veterans  ex- 
pressed a  willingness  to  contribute  to 
the  rotating  Legion  fund. 

The  17  posts  estimate  that  87  mem- 
bers were  obtained  as  a  result  of  the 
service  census  of  the  1,286  men.  A  po- 
tential Auxiliary  membership  of  714 
was  noted. 

Fourteen  of  the  17  posts  reported 
the  census  a  success. 


Using  the  Coupon 
According  to  Hoyle 

One  of  the  first  duties  of  a  rook  in  the  service,  not 
prescribed  by  A.R.,  was  to  learn  how  to  manipulate  the 
pasteboards. 

Certainly  within  his  first  month's  service  he  had  broken 
the  regulations  concerning  a  prompt  retirement  at  taps 
and  might  have  been  found  on  at  least  one  night  "looking 
at  'em  scientifically." 
Sooner  or  later  they  learned  to  "raise,"  same  as  the  landlords  today. 
There  was  hardly  a  squad  that  didn't  harbor  a  couple  of  packs  of 
cards.    A  bird  could  get  some  pleasure  out  of  his  o.d.  days  by  sitting 
down  around  the  old  sib  in  the  evening  and  see  how  they  were  running. 

When  no  cards  could  be  begged,  borrowed  or  bought,  the  squad 
morale  always  went  down  lower  than  a  lost  anchor. 

A  bimbo  who  could  produce  a  deck  in  a  pinch  always  got  a  decora- 
tion of  some  kind,  but  the  cuck  who  lost  the  official  deck,  be  he  corporal 
or  first-class  private,  got  a  balling  out  that  made  an  angry  colonel's 
remarks  to  his  dogrobber  about  lost  mouth  wash  sound  like  a  citation 
speech. 

An  army  without  cards  would  be  like  a  Dutch  picnic  without  cheese. 

An  order  to  halt  all  card  games  would  have  been  about  as  effective 
as  a  rookie's  complaint  to  the  top  kick  that  his  tailor-made  o.d.'s  were 
missing. 

A  turn  of  a  card  has  given  many  a  bird  a  wicked  detail  that  should 
have  gone  to  his  more  lucky  brethren. 

But  despite  the  fact  that  playing  cards  were  on  all  our  fronts  and 
rears,  the  manufacturers  of  cards  don't  believe  we  use  'em  today — at 
least  they  don't  advertise  them  in  the  Weekly.  Have  we  lost  the  old 
gaming  spirit  just  because  the  cooties  no  longer  sit 
in? 

Let's  make  it  a  show-down  with  the  coupons. 
Use  the  dots  for  chips  and  "raise"  the  bunch. 

Tell  'em  about  the  old  games  and  name  the  brand 
of  cards  you  want  advertised  in  our  Weekly. 

Any  game — name  the  maker.  The  coupon  is 
no  four-flusher — plunge  with  it.  Play  it  according 
to  Hoyle. 

Let's  go — every  reader  a  salesman 
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V  Service  Stripe— Awarded  Advertisers  with  Us  Regularly  fob  Oteh  Six  Months  AKT^EE^WYJf  722EL  **" 
WW  four  Stripers  are  Gbowing  in  Number,  and  the    VWW  Five  Stripers  abb  Beginning  to  appear 

We  do  not  knowingly  accept  false  or  fraudulent  Advertising,  or  any  advertising  of  an  objectionable  nature.  See  "Our  Platform/' 
Issue  of  February  6,  1920.  Readers  are  requested  to  report  promptly  any  failure  on  the  part  of  an  advertiser  to  make  good  any  repre- 
sentation contained  in  an  advertisement  in  The  American  Legion  Weekly.  .__„___„  -„,«-.___  .„  ,,A 

Advertising  rates:  53.00  per  agate  line.  Smallest  copy  accepted.  14  lines  (1  incn).  Tbb  Adtebtwikg  Manager.  627  West  43d 
Street,  N.  Y.  City. 
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Nothing  to  Pay  for 30  Days 

Another  amazing  Hartman  bargain — and  not  a  penny  to  send 
now.  We  want  you  to  try  this  wonderful  Aluminum  10 -Piece 
Roasting  and  Baking  Set  at  our  risk.  Use  it  30  days  and  then 
if  not  just  what  you  want,  send  it  back— the  trial  costs  you 
nothing.   If  you  decide  to  keep  it,  pay  the  bargain  price— only 

$2.65  — not  a  cent  more— we  even  pay  delivery  charges.  Don't  miss  this 
special  introductory  offer.    Send  the  coupon  today. 

Wonderful  10-Piece  Combination  ALUMINUM 

Roasting  and  Baking  Set 

More  than  12  uses  including  Combination  Cooker  and  Steamer,  Cake  Pan,  Egg  Poacher,  Double 
Roaster,  Bake  Dish,  Jelly  Cake  Pan,  Pudding  Pan,  Muffin  Pan,  Bread  Pan,  Pie  Plate,  Custard  Pan 

TOTAL  PRICE  ONLY  $065 

Pay  at  End  of  30  Days'  Free  Trial  Ml  "free1 

See  how  many  things  you  can  do  with  this  splendid  combination  set.  Roast 
meats  and  fowl,  bake  cereals  and  cakes,  make  custards,  poach  eggs,  etc.— 
there's  really  no  limit.  Every  piece  made  of  beautiful,  heavy  gauge  aluminum 
— light  to  handle,  always  bright  and  clean,  lasts  a  lifetime.  Outside  pieces 
highly  polished  and  paneled;  3>£-quart  capacity— inside  pieces  in  proportion. 
When  not  in  use,  pieces  all  nest  together  taking  up  but  little  space.  A 
complete  10-piece  set  that  makes  cooking  easy  and  results  in  most  delicious 
food.  And  think  of  having  this  complete  set  to  use  free  for  30  days— a 
whole  month  to  find  out  before  you  decide  whether  to  buy  or  not.  That's 
our  offer — you  don't  risk  a  penny.  Send  the  Coupon  Today  — No  Money. 
Order  No.41'5DMA42.  At  end  of  30  day?'  free  trial,  pay  only  $2.65  if  you  keep  it.  Shipped  prepaid. 

THE  HARTMAN  COMPANY,  CHICAGO,  ILLINOIS 

3911-3925  Wentworth  Ave.  Dept.  4627 


BARGAIN 
CATALOG 

368- Page  Book 
FREE 


5,000  more  bar  gains  as  good 
asthe oneillustraied onthis  [ 
•page  are  shown  in  this 
wonderful   free  catalog. 
Will  show  you  how  to  save 
many  dollars  on  furni- 
ture, rugs,  linoleum, 
stoves,  ranges,  silver- 
ware, watches,  dishes, 
washing  machines,  sew- 
ing machines,  aluminum  j 
ware,  phonographs,  gas  | 
engines,   cream   sepa-  I 
rators.etc.  Everything  feS 
sold  on  30  days' free  trial  f  ' 
and  on  easy  monthly 
payment  terms. 

Post  card  or  letter 
brings  it  free. 

"Let  Hartman 
Feather  YOUR  Nest" 

THeT HARTMAN  COMPANY,  Chicago  III. 

I  3911-3925  Wentworth  Ave.       Dept.  4627 

Send  thelO-piececomplete  Aluminum  Roasting  and  Baking  Set 

SNo.41BDMA42,  all  charges  prepaid.  I  am  tohave30days'  free 
trial.   If  not  satisfied.  I  will  pay  nothing  and  ship  it  back.  If 
I  keep  it,  I  will  pay  your  bargain  price,  $2.65,  at  the  end  of  the 
1  30  days'  trial.  Title  remains  with  you  until  payment  is  made, 


Send 


Tod 


ay 


staj 


Name  . 


Street  Address   —  

R.  F.  D  Box  No  

Town  State. 

State  Your 

Occupation  and  Color   


